








c 


OA DADARAACAAAADDADRADODDARDAOAADDADAN AAA IED 


ri 


ant \DADARVDRDSOCLDOOAURLURODCOREADARDDDADA GASSES ORO DEGDLOROAGAANANLSADDDODODRIIALAGDEDEO RDA LAANLEACEAADDAAOAEO RM AADACODEGDOLEOEOSLOIEREGDIIDSUORORGRAROUOUORAALIORAOSIOLDAIODAR DDI DALADNI DODANE EO NEdt Esa UDARUDRODDDDDARAMODRRD AA ADOBALIDRDREA RDS sANaD Lunt Habitat iid 





. ESTABLISHED APRIL 1, 1882 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co., Boston, Mass., 1918 


April 27, 1918 


Volume LXXIII 


Number 5 


Looking at : the World with New Vision 


UCH an awakening—millions of ‘our ‘men in France, 
more ships on the high seas than any other nation 
on the earth—all to be in a few months. The stupen- 
dous program of a nation at war is in itself the great 
stimulus to effort even beyond that of making battles 
into victories. Fight we must, and with greater and 
greater determination to win, for we have all to lose. 
But as we fight we are building beyond the war, in 
ships, in men who have seen more of the world than 
the village green of their home town, and in commercial 
‘intercourse with the peoples of the world. We can 
never slip back into the contented markets of America— 
we have made it imperative to get cargoes for the 
ships we are building in such numbers. 
what the volume of sinkings by the Hun, the supply 
must exceed the loss. 

Now, this month, President Wilson signed the Webb 
Bill, making it a law, and the greatest aid to export 
trade that this individualistic nation ever dreamed of. 
By permitting the consolidation of selling abroad, every 
manufacturer in America can find an outlet for his 
surplus production over domestic needs. In fact, the 
increased producing facilities of many industries makes 
it obligatory that our foreign trade be not only main- 
tained but largely increased. 

The purpose and intent of the law is to give to 
American exporters the privileges and advantages of 
dealing through combinations, associations or agencies 
similar to those which have so long existed in foreign 
countries. Nearly every country with which we com- 


pete permits and encourages manufacturers and pro- . 
ducers to organize combinations to advance its foreign 


trade. 
| ys 


No matter. 


- Now, instead. of fighting single-handed against these 
conditions, American concerns will be able to get to- 
gether. They can, for instance, join in sending sales- 
men abroad, in maintaining selling offices and agencies 
in foreign countries, and in distributing samples and 
catalogs. Obviously, a group of concerns could employ 
more experienced and efficient representatives than 
the average concern could if it acted separately ;-more- 
over, there are many which could thus maintain rep- 
resentation in foreign countries from which they have 
heretofore been debarred by the outlay involved. 

The Webb Law then means world service by a sales 
plan more economical, more efficient and more expedient. 

Co-operation in foreign trade at the end of the war 
will be particularly helpful ‘to American manufacturers 
and producers in reducing the cost of production essen- 
tial in meeting foreign competition. With the scale of 
wages in America the highest of any country in the 
world, our excessive cost of production in this regard 
can be offset only by greater efficiency in manufacture 
and distribution. Combination in foreign trade will 
be conducive to economic distribution, and thus aid 
materially in overcoming the initial disadvantage due 
to the high cost of labor. 


NO PLACE FOR 


'NEATLESS DAYS 


ia is not the spirit of the American public today to in- 
dulge in neatless days. The American woman will 
never stand for shabby footwear and sloppy attire. 
Woman has learned that attractive footwear is the 
keynote of good taste in dress. The key to the nation’s 
shoe business is in the hands of the women of this 








34 BOOT AND SHOE RECORDER 


April 27, 1918 


S 7 EEE 
os | Recorder 








country, because the women regulate the social life of 
this country. It has been well said that it is the woman 
who makes the old man dress up on Sunday; it is the 
woman who makes Johnny take off his cap and wipe 
his shoes when he comes into the house. Woman wore 
long skirts when she didn’t. know any better, but she 
now wears short skirts because they are youthful. 
Style will do more to elevate the social life of this coun- 
try than any other factor we have. 

With more women in occupations look for more sales 
—shoes for service and shoes for pleasure, for more 
money in the hands of women means more sales in 
shoe stores. 

With keen appreciation of the service you are render- 
ing the women of this country (for she is getting a foot- 
covering at a comparative price less than any woman 
on the face of the globe) make your efforts profitable to 
the end that true progress in any business is a cash 
register proposition. Don’t let the old odium rest upon 
the retail shoe business that more effort and capital is 
put into it than possibly can be gotten out of it. The 
past few years have demonstrated that a fair return 
can come out of every retail shoe business—it is now up 
to you to carry that standard 








no provision was made to date for the deduction of 


the money from monthly profits. 
A western association has a solution—the resolution 


is herewith: 


“Viewing with considerable apprehension the serious 
strain on the financial structure of the country which 
will be the result should the large amount of Inceme 
and Excess Profits Tax be liquidated in one payment 
on June 15, with its resultant curtailment of credit and 
hampered operation due to the difficulty which will be 
experienced by many businesses in financing this 
payment: 

“Considering the fact that liquidation of assets and 
curtailment of operation will become necessary; con- 
sidering the fact that serial payment extending over 90 
days with adequate interest on deferred payments wil! 
furnish the revenue as rapidly as it is required for gov- 
ernmental expenditure; recognizing that this is a tem- 
porary emergency which should be treated as such; 
that relief should not place a premium on improvi- 
dence; that at a very early date businesses should be- 
gin to reserve that they may be able to liquidate the 
coming year’s taxes without a similar strain; Now, 
therefore, be it 

“RESOLVED, That the Chicago Association of: 
Credit Men do respectfully urge upon the Secretary of 

the Treasury the necessity of a 
% provision, by ahy means which 





along, individually and collect- 
ively. Style and successful mer- 


he deems proper, for the seria! 





chandising go hand in hand. 


SERIAL PAYMENTS 
URGED ON INCOME 
AND EXCESS 
PROFITS TAX 

N the minds of business men 

at present is the thought that 
payment day, June 15, on In- 
come and Excess Profits taxes, 
is going to mean an extraction 
in one fat lump of hundreds oi 
millions of dollars. What wil: 
be the influence upon trade of 
that great national influx of 
money to the Government and 
outgo to the public and the 
business man. Many a going 


concern might find it difficult 
to raise the sum, especially if 





An American Creed 


I believe in the United States oj 
America as a Government of the 
people, by the people, for the peo- 
ple; whose just powers are derived 
from the consent of the governed; a 
democracy in a republic; a sover- 
eign nation of many sovereign 
States; a perfect Union, one and in- 
separable; established upon those 
principles of freedom, equality, jus- 
tice and humanity for which Ameri- 
can patriots sacrificed their lives 
and fortunes. 

I therefore believe it is my duty 
to my country to love it, to support 
its Constitution, to obey its laws, 
to respect its flag and'to defend it 
against all enemies. 

* 7 7. 7 
$1,000 Prize Winning Creed, by William Tyler Page 
of Frederick, Md. 











payment of Income and Excess 
Profits Taxes, beginning June 
15, and extending to a period 
not later than September 15, 
with interest on deferred pay- 
ments at the rate of 6% per 
annum.” 


ADVERTISING BY 
FICKLE MEANS 
OF COMPARISON 


“America Must Face the 
Truth About Shoes,” says Seiz, 
Chicago and Pittsburgh, in the 
April 25th full page advertise- 
ment in the Saturday Evening 
Post. 

America looks below the 
headlines; reads that “the great- 
est difficulty that confronts he 
public is to tell the real lea@¥tt 
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shoes from the substitutes,” and continues looking for 
the truth. 

America reads on: 
meet unusual standards,” 
lected Leather” means. 

a puzzled expression. 

Still seeking for truth, America glances back and 
reads: “If you insist on all-leather shoes you uphold 
America’s aims of true economy and unimpaired 
service.” 

The puzzled expression deepens. America casts a 
side glance at Pittsburgh’s neighbor, East Brady, and 
looks West to Akron, and beyond, and through the 
East at the investment in plants making standardized 
shoe materials other than leather. The all-leather shoe 
of quality needs no defender; nor are the accepted ma- 
terials other than leather open. to attack on the 
grounds of economy and service. 

America’s greatest difficulty in facing the truth 
about shoes is the film of self-interest interposed be- 
tween the eyes of her people and the facts in the case. 


“The leather we accept must 
and wonders what “Selz Se- 
America faces the truth with 


ON NOT MAKING A 
BAD MATTER WORSE 


LL that this country, ever saw in the way of 


“frenzied finance” looks like mere penny-ante 
compared with some of the latter-day Russian exploits, 
as officially reported by the head of the Fiscal Bureau. 
For example, that country is spending money at the 
rate of twenty billions a year, with an income of only 
two billions; the railroads are carrying only 30 per cent 
of their usual tonnage, but cost 


And the main trouble has been, that a set of enthu- 
siasts dashed in with remedies which were no remedies, 
for-a bad situation. The job of “making a bad matter 
worse” is one which enlists the active interest of many 
vigorous but not especially wise or gifted souls, who 
mistake indiscriminate energy for efficiency. The 
world over, the situation has disquieting aspects; and 
the need of sound balance was never greater. Our 
own land has been greatly favored; and we should see 
to it that all the resources and activities of sound judg- 
ment and sound sense be marshalled for use, to the 
intent and effect that unsafe and ill-judged action may 
be held to the least limits, even to the limit of disap- 
pearance. In business, as in every relation of life, the 
need is supreme for the exercise of wise judgment, of 
forbearance, of generosity, of kindness, of real brother- 
hood as an actuality rather than as a mere abstraction. 
And with it all, a humility that is wholly free from 
pride of opinion, and is a match for the kind of earnest- 
ness which. Lincoln stated and exemplified, when he 
declared for the right, “as God gives us to see the right.” 


ANKLES ARE IN 
STYLE AGAIN 


NKLES appear again, after an absence of two 

years. “The slim graceful curves of the ankle 

are among the most beautiful lines of the human body.” 

So an artist said. Hence ankles and oxfords, or pumps, 

re-appearing together, satisfy the requirements of both 
art and trade. 

Carrying on a_ bit fur- 

x ther, the white season ap- 





of operation is ten times as high x 
as it was before the war; a 
great locomotive works is now 
turning out two locomotives a 
day, as against a former. 18 a 
day, and the engines cost $300,- 
000 apiece. Perhaps the reader 
never bought many locomo- 
tives; as a matter of casual in- 
formation, it may be said that 
former prices of fairly husky 
freight handlers were not more 
than about one-tenth of the 
sum named. rs 





The Order of the Day 


“Tt ain’t the guns, or armament, | 
Nor funds that they can pay, 
But the close co-operation that 
Makes them win the day. 
It ain’t the individuals, nor 
The army as a whole, 
But the everlasting team work 
Of every bloomin’ soul.” 


proaches with its intensified 
vogue for white materials—and 
it is by no means certain that 
the trade is fully prepared. It 
is a mistake to think the white 
shoe vogue has passed. It 
is always a good number, and 
it is always the potential “extra 
pair” in shoe stores. White kid, 
white buck, white fabric, high 
and low—be ready with them 
or you may repeat the error of 
being caught short. 


—Kipling. 
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E have the shoes—we’ll get the ships and we 

will send them over to you,” is the sort of 
talk the American shoe trade should be indulging in 
these days. Actually there is a world-wide famine on 
shoes. Take the warring nations and those at peace, 
and you wil find that so much man-power is being 
used in war work and in sustaining people for war 
work—that shoes are not being produced or purchased 
now to even approximate a normal supply. 

At first the idea was that war production for war use 
was to be a sort of “extra”—something which would 
not interfere with the normal load of business. But 
a year at war and a bitter month of fighting in France 
put the thought of war work first and commercial unes- 
sentials last. Happily the shoe trade put its house in 
order, and the shoes now being produced are in the 
strict sense—essentials. To the service shoe its burden 
of war work, to the style shoe its place as a stimulus 
to effort and to progress. Truly there are no quanti- 
ties of novelty shoes worn simply because they are 
bizarre enough to attract attention. 


' Think in Terms 

of Shoes 

Therefore, with real problems ahead, we must think 
in terms of goods rather than in terms of money. Three 
things, in the main, are required of us, aside from 
soldiers: 

1. Ships—as many as can be constructed. 

2. Supplies—as much as can be furnished. 

3. Food—as much as can be produced. 


While these are the specific things that are required, 
it is obvious that to produce these things in utterly 
unprecedented quantities will require the development 
first of many industries that are auxiliary to shipbuild- 
ing, war manufacture, and farming. The modern 











industrial World is extraordinary complex, and every 
fundamental industry has a multitude of aids and 
accessories. 










War Industry 
Is Complex 


In the knowledge that the industries of this country 
are interdependent, we find the necessity of the shoe 
and-leather industry lining up as “industrial soldiers” 
to carry on the work of shoeing the people, and what 
is more, becoming “industrial sailors” and going into 
the markets of the world with the products made here. 
Business in war time, therefore, is dual—first service 
at home and shipment abroad. The first to back up 
our fighting men, the second to make money where- 
with to buy the essentials needed. 













“Shoepremacy” 
the World Over 


Therefore in this world-market number, shoepremacy 
as a coined word means leadership at home and abroad, 
and the ships we are building’ are the mediums for 
bringing about production supremacy at home by full 
production distribution at home and abroad. 








Ships for Shoe Export 


More Ships Means More Attention to Export 
Trade 


“It is a matter of ships, not of statistics, this develop- 
ment of foreign trade,” said Thomas A. Kelley, Lynn 
kid leather tanner, and large exporter of kid leather, 
as well as importer of kid skins. 

“And as we are going to have more ships,” he con- 
tinued, “we are bound to have more foreign trade. 
Certainly our imports will increase, and our exports will 
advance, just-as soon as we have the ships. _ It always 
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Oxfords have had a phenomenal run in America and the low shoe in England and 
+e France has exceeded all previous records—Latest developments tend toward late 2 
Summer and early Fall Oxford season with browns, gray and patent leather to lead. 





has been so, and always will be so, for the story of world war, will not be content to settle down in the old 


trade is but a story of development of shipping, espec- routine. 

ially the modern story, which began with the voyage 

of Columbus to America. Many Men Given 
World Vision 


To Bring “Many of them will seek fields afar, and will carry 
Kid Skins Here foreign trade to many lands. Our banks, too, realize 
the wealth that is to be gained in foreign trade, and 
that few kid skins are coming to this country from now are devoting their resources and brains to its de- 
India or South America. Even coastwise ships are velopment. In this they now have the hearty support 
few, and we have to send motor trucks to New York of the Government, a factor that was missing a few 
to get skins for our Lynn factories, and, only the other years ago. 
day, we had a_ load of China skins come across. the “A new vision of world’s trade comes to us out of 
continent in a freight car attached to a Pullman passen- the war, and we Americans see a world of nations that 
ger train. Of course, we cannot send freight cars, nor will exchange goods as agreeably and as profitably 
motor trucks, to South America, nor to India. So we as we exchange goods among the several states of our 
will have to make the best of the delays of imports own nation. Also we see the American salesman wel- 
of skins from those big skin producing countries until comed abroad, as an honored guest, and the courtesy 
we get the ships. returned to the foreign buyer visiting this country. 
“After we get the ships, trade will boom, and the Good will, a great factor in domestic trade, likewise 
exchange of goods between foreign countries will have will become a great factor in world’s trade. 
the greatest impetus it has had ‘since the days that “But the realization of this vision,” concluded Mr. 
the little fleet of Christopher Columbus opened a new Kelley, “is dependent upon the speed in which we build 
world to trade. ships, and send them to foreign countries to exchange 
“Besides ships, we will have in the future the men our goods for their. products.. Certainly we are about 
to carry on trade abroad. Already our Government to enter a new era of foreign trade, and in it our de- 
is training young men for the merchant marine. Our. velopment of trade in shoes and leather will be vaster 
young men, returning from the great adventure of the than we ever dreamed. ~ 


“As for the present situation, ships are so scarce 


sons rN 
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Pretty pumps made ornate by cut steel buckles on flexible backings is the latest 


* development in high-style. This trend towards ornamentation is first noted im 
New York shops. 





Style and Quality in Export Shoes 


Ships and Branch Banks Open the Way for 
American Shoes in Southern Continent 


“The way to realize how rich is South America is 
to go there. No other way is there.” So remarks 
Edward Howard, of Lynn, who travels through South 
America once a year. 

“Some Yankee people with whom I have talked,” 
he continued, “have difficulty in believing me when 
I assure them that South America has cities as rich 
and as cultured as the best cities of the United States, 
and a natural wealth greater than that of the United 
States. , 


First Impressions 
Count for Much 


“This state of ignorance of the real South America 
is a serious hindrance to the development of trade 
with South American countries. For instance, a big 
American firm got the notion that a South American 
city was a sort of a border town, and when it started 
a branch there it started a poor little shop in a cheap 
section of the city. The consequence was that the 
people of that city jumped to the conclusion that the 
Yankee firm was a sort of a backwoods concern. An- 
other concern went to the same South American city, 
and opened palatial quarters, better than its quarters 


at home, and the South American people jumped to the 
conclusion that here was the real stuff, and they gave 
it their business accordingly. They do not like a piker 
in South America, and if you are going after business. 
there do not go after it in a half-hearted way, but with 
a bold front. 


Prosperity and 
Politeness 


“Looking prosperous is a big factor in getting busi- 
ness among South American people. It ranks next to 
acting politely, which is the first rule for getting trade 
with South American merchants. Yankee speed, hustle, 
and “cut it short” don’t go on the other continent. 
The South American merchant counts his time as his 
servant, and does not let his business drive him at 
high speed. The fellow who remarked ‘Courtesy lubri- 
cates the wheels of business’ may not have been a 
South American traveller, but the expression fits the 
South American trade.” 


Great Development 
in S. A. 


Mr. Howard also predicts a great increase in trade 
with South American countries. He says that they 
are prospering, partly from the stimulus of the war, 
and partly from the development of their own great 
natural wealth. Ships they have, and they are getting 
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Pumps are constant in Summer styles—this mid-season look for a call for black: 
* and tans. The new pumps in shape and heel are the spirit of simplicity. Note the * 
grace of lines in the real styles of today. 
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more. Brazil took 41 interned German ships, including 
one with $5,000,000 in gold aboard. They repaired 
the damage done to the ships and put them into com- 
mission in six months. About half this fleet is now 
running between Brazil and the United States. Brazil 
is sending immense quantities of foodstuffs to France. 
Brazil also has immense supplies of hides and skins. 
There is no need of worrying about a leather famine 
in the United States as long as ships run between this 
country and Brazil. And ships are plentiful at present, 
comparatively speaking, for in the early days of the 
war ships were so scarce that sewing machines and 
shoes were put into the first-class cabins of ships sailing 
from New York to Brazil. 


Easy to 
Sell Shoes 


It is becoming as easy to sell shoes in South American 
countries as it is to sell shoes in any part of the United 
States, for United States banks have established their 
branches in South American cities, and now make col- 
lections for American manufacturers. That old worry 
about long credits, perhaps of a year, passes with the 
establishment of the branch banks. And it is foolish to 
worry about losses on South American accounts, be- 
cause the South’ American merchant pays his bills as 
a point of honor. 

There will be more ships going to South America, 


as the United States merchant marine is built up, 


" and very likely more branches of United States banks 


in South American cities. Sales of shoes, and other . 
goods, to South American cities should certainly in- 
crease, by reason of the greater facilities for handling 
the business, and also, by reason of the demand by 
South American people for shoes, particularly fine shoes. 
You cannot put too much style and quality into shoes 
for the wealthy people of South American cities. 


Ships for Shoes 
Soon Floating Tonnage Will Be Unrivalled 


Among the most interesting features of the speech 
which Edward N. Hurley, Chairman of the United 
States Shipping Board, delivered before the National 
Marine League were his statements as to what has been 
accomplished in the direction of output of vessels. 
According to Mr. Hurley there were 37 steel shipyards 
in America at the time of our entrance into the war. 
Since then 81 steel and wood yards have been located, 
while 18 other yards have been expanded. 

We are building in the new and expanded steel yards 
235 new steel ship ways, or 26 more than at present 
exist in all of the steel shipyards of England. As an 
evidence of our progress Mr. Hurley referred to the 
record made by a Seattle company, which launched an 
8800-ton vessel 64 days after the laying of the keel. 
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Walking oxfords on the plug pattern are to be the oxford selections for Fall. Note 
the high Cuban heel and the welt sole. To conserve man-power these pumps 
might well be made without extra tip perforations. 





The total amount of our steel construction on March 
1 was 8,205,708 deadweight tons, made up of 5,160,300 
deadweight tons under contract with the Emergency 
Fleet Corporation and 3,045,408 deadweight tons of 
requisitioned vessels. 

Referring tq the German ships in American ports 
which were taken over and found to be crippled by 
their enemy crews, Mr. Hurley said: “With the ex- 
penditure of a little less than $8,000,000 we have suc- 
ceeded in placing in our war service and in the service 
of the Allies 112 first-class German and Austrian ves- 
sels, representing a carrying capacity of nearly 800,000 
deadweight tons.” 


Development of 
Ship Yards 


As to the development of our shipyards, the 37 old 
steel yards now have 195 ways, as against 162 eight 
months ago. Other parts of their plants have increased 
proportionately. Thirty new additional steel shipyards 
are being erected with a total of 203 ship-building ways. 
Thus we now have, in the aggregate, 67 steel shipyards 
either wholly or partly engaged in Fleet Corporation 
work. These yards will have a total of 398 steel build- 
ing ways. 

Of these yards, 35, with 258 ways, are on the Atlantic 
and Gulf Coast; 19, with 66 ways, are on the Pacific 
Coast, and 13, with 74 ways, are on the Great Lakes. 


In addition. the capacity for wooden ship building 
has been increased until we now have 81 such yards 
with 332 ways completed or near completion. Mr. 
Hurley estimates that our output of wooden ships will 
approximate 2,300,000 deadweight tons annually. 

The 332 wooden ship-building ways added to the 398 
steel building ways give a total of 730 berths on which 
to build steel and wooden vessels—an increase of 495 
within a few months. 

The first concrete steamship, recently launched, he 
stated, gave promise of being a success. 

As to the number of employees in shipyards, Mr. 
Hurley stated that whereas in 1916 there were less than 
45,000 men employed in all the shipyards of the coun- 
try, on March 2, 1918, the number ‘had increased to 
236,000, of whom 170,589 were working on actual ship- 
ping construction. In addition, the Board has recruited 
a volunteer force of 250,000 highly skilled mechanics, 
who have agreed to hold themselves in readiness for 
a call. ; 


- Japan a Market for Shoes 


The General Adoption of Occidental Attire 
Develops Demand for American Footwear 


WASHINGTON, D. C.—A report on Japan as a 
market for American footwear has just been, received 
by the Department of Commerce, from C. E. Bosworth, 
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Circular vamp, full quarter boots in solid color effects and in combinations, looms 
* up as a strong: style feature for Fall. Where simplicity in pattern prevails thi * 
boot if properly fitted is one of the handsomest models in style footwear. 





special agent of the Bureau of Foreign and Domestic 
Commerce. 

The market will probably develop faster for men’s 
footwear than for women’s, for both high and petty 
Officials, business men, soldiers, waiters, railway em- 
ployees and the like, especially in the larger cities, are 
already wearing occidental clothes and modern foot- 
wear during business hours. The women are not so 
quick to adopt the occidental styles, but the upper 
class women do wear. modern dress and footwear at 
social functions when European or American women 
are likely to be present in any considerable number. 
With effort, a few American shoes can be sold in Japan 
now, and the effort ought to be made for the good of 
the future market, which will undoubtedly be inviting 
within the next 10 to 15 years. 


Few Ready-to-Wear 
Shops 


Although there are many shops where modern foot- 
wear is made, there are few places where ready-to-wear 
footwear ig stocked. There is little to criticize in the 
quality of materials put into this custom-made foot- 
wear, for most of the stock is good-grade leather from 
America, and the workmanship is as good as the 
average in American shoes, but there is just as much, 
perhaps more, uncertainty as to the fit of custom-made 
Japanese shoes as ‘to the fit of custom-made shoes in 


America. Sometimes a fit is satisfactory with the first 
try, but where the requirements are exacting, other 
trials are necessary. These custom-made shoes now 
cost from $6 to gi2 for men, and from $8 to $14 for . 
women. Both these maximum prices are exceeded 
occasionally. 


Need for Lower 
Priced Shoes — 


A few stores have stocked men’s shoes of British 
make and fewer still have stocked those of American 
make. Except for a few straggling pairs, it is doubt- 
ful whether either British or American shoes for men 
will be found in the Empire. The plea of the mer- 
chants is that American shoes are too expensive. In- 
quiries disclose the fact that the only American shoes 
which have been stocked in Japan are the most ex- 
pensive of our manufactured lines. When these de- 
veloped into “shelf warmers,” all American shoes were 
put in the impossible class in the minds of retailers, 
who are ignorant of American qualities and price 
ranges. 

American shoes can come back in Japan if American 
manufacturers will but consider the potentialities of 
the Japanese market. The fact that shoes are now 
produced in Japan at about the same prices American 
shoes would have.to sell for is not enough to keep us 
out of the market. The convenience of being fitted 
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Plain opera pumps have all the trimness of lines needed for afternoon dress. To 
ra the pump of this character in colors and in patent is given the credit of “the sea- * 
son’s most popular style.” 





from stock, the increasing use of occidental dress, 
education along the lines of fit and style, and the at- 
traction of an imported article will all influence the 
sale of American footwear. ° 


Men’s Shoes on Models 
At Boston’s July Show 


Manufacturers of men’s footwear are showing much 
enthusiasm over the fact that men’s shoes on living 
models will be a feature of the coming Boston Shoe 
Style Show. This is a departure from the regular 
run of Style Shows, as the men’s end of the business 
has never been given much attention. While the pos- 
sibility of style in men’s shoes is not as great as in 
women’s, there is still a chance to s!:ow the individual- 
ism of the shoe manufacturer and to bring out the at- 
tractive points of the shoe by displaying them in this 
manner. 

The leading tanners of upper leather are going to 
participate, showing their line of colors. The coming 
show will be the biggest event of its kind ever held 
in the history of the shoe business, and during the 
period, July 8-12, the Copley Plaza Hotel will be the 
center of the shoe and leather trades. Over 50 promi- 
nent New England women’s shoe manufacturers are 
going to exhibit at this Style Show. 

The exhibitors are planning great things in the way 





of entertainment for their customers. Many are plan- 
ning to have autos at the hotel ready to take their 
friends and guests for rides around the country and 
to the beaches. The Style Show should do much in 
the way of boosting New England. 


A Famine in Shoes 
World’s Supply Is Less Than Demand 


“American styles will flourish round the world, after 
the war, because American service excels. We will 
match our experience and skill in shoes against the 
experience and skill of people abroad. If we win, we 
will sell shoes abroad. If they win, we will take off 
our hats'to them, but we will strive to excel them in 
the peaceful pursuit of making shoes that fit com- 
fortably and prettily.” 

That sentiment is from an observant shoe manu- 
facturer. It is followed up with arguments like these: 

“To serve humanity is the purpose of America. Our 
soldiers are proving it on the fields afar. When they 
have finished their task well and thoroughly; the world 
will turn to American goods, including shoes, because 
it is proven that the purpose of America is to serve 
humanity, even in the comparatively simple, yet every 
day important, task of fitting shoes. 

“People abroad will want shoes, of course. The war 
has brought a famine in footwear. Not just shoes 
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Patent vamps with buck or cloth tops are being shown in the high grade Fifth 
* Avenue shops. The revival of button pattern is logical, and its progress will be * 
gradual but inevitable. Starting again as high-style its swinging into vogue is 
but a matter of time. 





of any sort will be demanded. But shoes better than 
ever were shoes before. While the world is being re- 
constructed, shoes will be reconstructed, and shoe men 
will build shoes that will serve humanity better than 
humanity has been served with footwear before.” 


Government Wants Men for Export- 
Trade Offices 


The Government is looking for men capable of 
taking charge of branch offices of the Bureau of 
Foreign and Domestic Commerce, Department of 
Commerce; also men to act as assistants in such of- 
ficés. These branch offices are located in the principal 
commercial cities, the salaries ranging from $1,800 to 
$3,000 for managers and from $1,200 to $1,800 for 
assistants. 

Applicants should write at once to the Bureau of 
Foreign and Domestic Commerce, at Washington, as 
a non-competitive examination will be held on May 16 
in various parts of the country. Full details will be 
furnished upon written application to the Bureau. 

Applicants will be examined in export-trade tech- 
nique, promotion of commerce, and economic geog- 
raphy, and credit will be given for knowledge of 
foreign languages. The examination will be given 
under the direction of the Civil Service Commission, 


but communications should be addressed to the 
Bureau of Foreign and Domestic Commerce. 


Reduction in Mexican Export Duties 
on Hides 


According to a telegram from the American Consul 
General in Mexico City, the following reduced export 
duties on hides and skins were to go into force on 
April 15: Goat and deer skins, 12 per cent ad valorem; 
green and dried hides, 15 per cent ad valorem; kid 
skins, 6 per cent ad valorem. The rates formerly in 
force were 20 per cent, 25 per cent, and 10 per cent 
ad valorem, respectively. 


New Shoe Stasine . 


Ben Stockner, Natchez, Miss. 

The Gibson Co., Staunton, IIl., shoe department. 

C. A. Morian, Kearney, Neb., shoe department. 
Ward Shoe Store, 21 Peachtree St., Atlanta, Ga. 
Traveler Shoe Co., 207 Main street, Paterson, N. J. 
Brett’s Shoe Store, 1310 11th avenue, Altoona, Pa. 
Frank H. Berthel, 30 S. Main street, Washington, Pa. 
Sterling Shoe Co.,439 S.Salina street, Syracuse, N. Y. 
Endicott-Johnson Co., 332 Main street, East Roches- 

ter, N. Y. 
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More women must work if the war is to be won. 

The woman-power of America is not co-operat- 

ing as it should—England has 5,000,000 women 

at war work, taking in all classes. In America 

it is difficult to get women. no matter what the 
wage offered. 


































































Sabots—get your shoes whittled out 
while you wait. A basket full of in- 
stock shoes represents a day’s pro- 
duction. 

299000000608 
Ships-knees for merchant marine— 
what shoes are to land travel, ships 

are to sea travel. 

CPPS SOSOIO®D 

Pom-pons on the toes of the Gre- 
cian workman’s shoes. 


A shoe shop in La Paz, Belivia. 
where carriages shoes are made 
for the Spanish aristocracy from 
Vicuna skins. The delivery boy 
in the foreground has a single 
shoe in one hand and a “double 
shoe” in the other—really a sort 
of fur bag to entirely encase 
the dainty slippered feet of the 
Senoras and Senoritas of La 
Paz. 
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NEWS | 


Arms of the leather trades on 
walls ef First National Bank, 
Besten, Mass. 





Wood last 2% yards long, made 
by Carlin Bros., Montevideo, Uru- 
guay. An exhibition shoe was 
made thereon by Suarez y Cia, 
Montevideo. 
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Women are “carrying on” in the big English Army 


Shoe Repair Depots. 

















Care of the feet essential 
in army service. Camp 
Meade boys resting after 
long “hike.” 

















Paris store win- 
dows protected 
against shell- 
sheck of long dis- 
tance Hun gun. 
Strips are pre- 
tection against 
concussion. 
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UCCESSFUL conventions are almost a common- 

place in the shoe trade, and to say that the All New 
England Retail Shoe Conference at Boston, April 23rd 
was successful is far from doing full justice to the initia- 
tive and the true co-operative spirit demonstrated by 
the shoe merchants of the New England states. Nearly 
300 merchants from 66 cities and towns co-operated 
for the common good. The representation covered 38 
cities in Massachusetts, 6 in Maine, 6 in Connecticut, 3 
in Vermont, 8 in New Hampshire, and 5 cities in Rhode 
Island. President Hollis B. Scates of the Massachusetts 
Retail Shoe Merchants’ Association and his co-workers, 
who developed the plans so successfully, have set a new 
pace in state or sectional conventions of the retail trade. 
And through the initiative of Geuting of Philadelphia, 
and Hagan of Boston, the convention closed with 100 
per cent of those in attendance members of their state 
associations. 


Work Together— 
Look Ahead 


The business of the day opened with an address by 
President Scatés on the buying problems for fall in- 
volved in war time conditions. “Beginning Sept. Ist,” 
he said, “we shall see in effect the first move on the part 
of the Government to regulate shoe styles; therefore it 
is essential that all branches of the trade should lock 
arms and work and think along the same lines.. We 
know there is a great shortage of help in many indus- 
tries, and there is a great and pernicious shifting of 
labor; and if only the raising of our army to its present 
strength has made a shortage in the fields of industry, 
what conditions shail we prepare to meet when the army 
takes several millions more into the service? These 
are the things that will make us get together and try to 
foresee. It is necessary for us to be good citizens, and 
one way to prove ourselves is to keep our business alive 
and keep the Government revenues up.” 


Secretary Geuting Urges 
“C o-ordination” 


Needing no introduction, Secretary A. H. Cusine of 


the National Shoe Retailers’ Association, who had come. 


from Philadelphia to attend, was presented by Mr. 
Scates. 

“Brighten the corner where you are,” was Mr. Geut- 
ing’s advice to the New England trade; there never was 
a better philosophy than that; and he ‘added: “Unless 


every trade will do its full duty and stand together, 
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regulating itself, casting out all that is bad, all that is 
not true, this Government will not be able to go over 
the top, and democracy will stand forth as a failure. 


Speeding-Up 
of Salesmen 

The retail salesman’s place in the industry had its 
exponent through the courtesy of the Convention Com- 
mittee in C. W. Pollock, former president of the Boston 
Retail Shoe Salesmen’s Association, described by Chair- 
man Scates as the only one of its kind, organized for 
educational purposes. 

“The salesman seems likely to be asked to perform 
extra duties and to speed up his work to take the place 
of those who are going to the firing line,” said Mr. Pol- 
lock, “and now is the time for the merchant to have his 
personal touch reflected “in every sale through sym- 
pathy and co-operation with his entire sales force; and 
when sales are made more intelligently and with greater 
profit to the merchant, the effort should be rewarded. 
Co-operation between merchants and salesmen can be 
furthered by pooling their information; every, mer- 
chant is welcome to attend every meeting of the Boston 
organization, and an interest in what the salesmen are 
doing leads to that understanding which is at the root 
of the most effective co-operation between merchants 
and salesmen.” 


Keeps Business and 
Capital Liquid 


D. F. Sullivan of Fall River, -Mass., President of the 
Associated Shoe Co. of New England, ‘urged every mer- 
chant to keep his business in a liquid condition during 
these strenuous times to enable him to meet emergencies 
arising in connection with the prosecution of the war. 
Referring to the shortage of labor, he said that one 
item to which it was almost impossible to apply the 
principle of economy in operation is salaries, and in- 
creased salaries are the rule in stores where economy 
and efficiency are indispensable. However, it is pos- 
sible to keep the cost of sales down, through strict su- 
pervision, by insisting on salespeople maintaining an 
average percentage of cost in selling. If pair sales are 
maintained the volume is bound to be higher, and the 
present early season for low cuts should enable the 
sales staff to make quicker sales, so that the average 
sales cost should be lower this summer and fall. Sales- 
men should now acquire a comfortable margin against 
the time when boots will be in big demand apr: thus 
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Fashions in Footwear on Display at Convention 








increasing the sales cost, in order that they can get 
down to a satisfactory average for the year.” 


Why Prices Will 
Go Higher 


President Charles H. Jones of the Commonwealth 
Shoe & Leather Co., speaking on market conditions, 
said that in October 1914, shoe manufacturers antici- 
pated higher leather prices, but instead the prices 
dropped, because in their calculations they did not fore- 
see the effect of a collapsed cotton market and the clos- 
ing of the stock exchanges, which really were symptoms 
of the shock of the European war on American busi- 
ness. This shock knocked the bottom out of demand, 
but as we became adjusted to the new world condi- 
tions and demand picked up in increasing volume, the 
law of supply and demand became progressively opera- 
tive and prices advanced steadily. As to whether shoe 
prices will be maintained, if we recognize the basic con- 
ditions and link them up with what we see today we 
can forecast conditions to some degree. We know from 
the fact of war that raw materials, including leather, 
are being rapidly destroyed. It makes no difference 
whether we have a temporary lull or not. At present 
in some sections in men’s lines demand is normal; else- 
where it is sub-normal, but the country over we are 
selling as much as usual, because everybody is earning 
good money, counterbalancing the loss of demand from 
those who are in the Army. We can see all the busi- 
ness we want, and if that is the case you must prepare 


for a condition that is likely to occur. With civilian 
demand good, and the Government requirements tre- 
mendous, it is unwise for merchants or consumers to 
look for low or lower prices on men’s shoes. On the con- 
trary, it seems quite clear that the range of prices from 
now until the termination of the war will increase.” 


To Eliminate 
Unfair Practises 


Henry E. Hagan of Boston announced that he had 
accepted the chairmanship of a committee to eliminate 
illegitimate practices in retail shoe merchandising in 
Massachusetts. . A thorough investigation into such 
business methods will be made to determine the proper 
course to follow, and Mr. Hagan’s acceptance of the 
work is regarded as an assurance that the Association 
means business in getting the evidence and prosecuting 
the individuals. 


Convention 100% 
Membership 


The afternoon session opened with a membership 
drive led off by A. H. Geuting, and followed up by H. 
E. Hagan, which resulted in the achievement of a per- 
fect score. Mr. Hagan, as one of the founders of the 
old Boston Shoe Merchants’ Association, was recognized 
as the father of association work in New England, and 
E. W. Burt in a brief talk humorously termed himself 
the “grandfather” in the work through his organiza- 
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Girls from Boston Stores who Co-operated in — Show 





tion of 14 New England associations while chairman 
of the membership committee of the N. S. R. A. 


After a month of planning the committee, under the 
leadership of I. B. Howe, awaited the moment for 
ringing the ship’s bell announcing the newest feature 
of convention work. The plan was to have a table 
captain, who was to lead off in the discussion and co- 
ordinate the topics and see that the subject was cov- 
ered in a ten-minute period. Then when the bell rang 
the captain moved to the next table, bringing with 
him the sign of his subject. The table members— 
ten in number—remained at their seats. Thus in pro- 
gressive fashion the total number of subjects were 
covered individually at each table. 


What per cent of novelties to buy. 
When to re-order good sellers. 

How to move non-sellers. 

Training clerks into real salespeople. 
Teaching shoe fitting. 

Making adjustments: Can they be standardized? 
Clearance sales. Successful methods. 
Stock-keeping records. 

Window display. 

Turn-over on stock. 

Advertising. 

Refunds and exchanges. 

Commissions vs. salary for salespeople. 
Retailing in factories. 

Store service. 


With adjournment at 4:30 the displays came in again 
for attention, and business was the order of the day 
until the call for the banquet at 7, which was the largest 
of its kind in New England retail shoe history. The 
toastmaster, Henry E. Hagan, introduced the guest of 
honor, Hon. Andrew J. Peters, Mayor of Boston, whose 
appeal for the Liberty Loan ‘and all it stands for was 
impressive. Other guests and speakers included Presi- 
dent Wm. H. Odell of the Boston Boot and Shoe Club, 
Secretary Thomas F. Anderson of the New England 
Shoe and Leather Association, President Elmer J. Bliss 
of the Regal Shoe Company, Arthur L. Evans, Secretary 
of the Boston Shoe Trades Club and General Manager 
of The Shoe Retailer, and President Everit B. Ter- 
hune of the Boston Shoe Trades Club, General Manager 


_ of the “Boot and Shoe Recorder.” 


The Shoe Style Show, which was incorporated as a 
banquet feature, was a distinct achievement. On a 
runway down the center of the banquet hall thirty-six 
distinctive shoe styles were shown on living models, 
whose apparel emphasized the true harmony of shoes 
and costumes. Two at a time the models came for 
the style parade, introduced by President Scates, who ac- 
companied an announcement of the makers with de- 
scriptions of the shoes. Acknowledgement was given 


to Jordan Marsh Co., Wm. Filene’s Sons Co. and Gil- 


christ Co, for their courtesy in outfitting the models with 
garments, millinery, and other accessories. The models. 
were from the staffs’ of Filene’s, Jordan’s, Gilchrist’s, 
A. H. Howe & Sons and the Hagan shoe store. 
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ie these articles on “BETTER FEET” we have here- 
tofore covered the subject of lasts, patterns, shapes 
and military requirements, and we now go on to the 
subject of shoe fitting, feeling that our recommendations 


will here be generally accepted. 

Shoe shapes are in process of revision toward the 
normal, and as we go deeper into the war we are the 
more assured that the men who come back will be ask- 
ing for footwear of the space and comfort requirements 
which they experienced while in the service. It stands 
to reason, therefore, that the efforts of the trade toward 
“better feet and fitting” will be aided by this major 


tendency. 


Ready-Made Shoes 
on Irregular Feet 


Inasmuch as modern shoes are sold “ready made” 
and graded in sizes and widths which conform to a 
standard scale of standard measurements, it is pri- 
marily necessary that the foot be fitted in the “ready 
made” size closest approximating the contour and bulk 
of that foot. 

There is a certain expansion possible in the fitting 
by width, but none in the fitting by length. This then 
makes the length of the shoe the most important fit- 
ting point in the sale, service and satisfaction of the 
modern shoe. With all other measurements correct, 
but the length less than it should be, the entire shoe 
will be useless insofar as developing better feet, even 
though by pressure the shoe is wearable. This is the 
one point of greatest attention, for the short shoe is 
attractive to the eye and the customer often overlooks 
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Better Feet 
and Fitting 


America Has Been for 25 
Years the Best Shod 
Nation in the World— 
Now Make It the Best 
Fitted 


shortness of size through attractive- 
ness of the style. 

The inside length of a shoe, measur- 
ing from the inside of the counter to 
the inside of the box toe, shouid not 
be less than one and one-half sizes up 
to three sizes longer than the length 
of the foot measured on the stick. 
Oftentimes the last itself is built with 
a certain extension and sized accord- 
ingly. One subscriber wrote in ask- 

ing “Why do not manufacturers put a tag on their 
shoes stating this style is one size over standard meas- 
urement,” or, “this-style is down to standard measure- 
ments in lasts.” By so doing the shoes could be judged 
for fitting value the minute the cases are opened up. 
As it now is, it takes a week or more of testing by the 
sales force to determine as to the extension of the last 
within the shoe itself, and upon this study to set a 
margin of safety in fitting. 

The foot in walking extends and contracts as the 
foot touches or lifts from the ground. It is this ex- 
tension of the foot that must be carefully studied in 
the fitting. 


“Margin of Safety” 
in Fitting 

Feet vary as to extension. Long, slim, bony feet 
require greater additional length over the actual length 
of the foot than do short, thick-set, fleshy feet. We 
have shown that in army tests shoes have been por- 
tioned out on civilian size scales with the result that 
when the soldier is on the march with a heavy pack 
on his back that his foot extends a full three sizes 
and more, and that pressure against the box toe causes 
many soldiers to be incapacitated. It is understood 
that a device has been patented and is shortly to be 
in use in army shoe fitting whereby short fits will 
be eliminated. A plug is inserted in the toe of the 
shoe, giving the proper extension in the various sizes. 
The soldier with his pack who finds that his toes touch 
the plug reports for a new fitting to a longer size shoe. 

(Continued on page 62) 
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THE CLERMONT TIE 


One of 40 In Stock Styles 
Shown in Our Spring Catalog 


OU will find all the quality for which 
LA FRANCE shoes are noted in the 
Clermont Tie. 
Now In Stock 
Price - - $4.00 


Made from Beauté Brown Kid—a refined 
rich dark shade—a new smart line last— in all 
a shoe that will be instantly singled out and | 
bought. 


Williams, Clark & Company 


Makers of La France Shoes for Women 
Lynn - - - - Mass. 
Boston Office 183 Essex St. 
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IHOPE THAT SPORTS WILL BE 
CONTINUED SO FAR AS 42s 





POSSIBLE, AS A REAL CON- 
TRIBUTION TO THE NATIONAL 
DEFENSE FOR OUR YOUNG 
MEN MUST BE MADE PHYSI- 
CALLY FIT AND EXHIBIT THE 


VIGOR», AND ALERTNESS 
WHICH WE ARE PROUD TO 
BELIEVE TO BE CHARACTER- 


bead 
oe 
a 


= ISTIC OF YOUNG MEN 





Time for Sports and Athletics 


National Health a Great Factor Towards 


Victory, Outdoor Activities 


Mean More Specialty Footwear 


Bypeeecosa come about in the viewpoint of the 
American people toward sports, and from as great 
an authority as Walter Camp comes the statement that 
the athletic program in colleges and schools developing 
the star athlete and forgetting the athletic training 
of student bodies is an error that the war will wipe 
away. From this day forth athletics in schools and 
colleges will be general, so that every undergraduate 
participates in some one outdoor exercise. 

We have on this page a recognition by President 
Wilson of the place of sports in national life, and we 
look forward to an internationaliza- 
tion of athletics due to the fraternal 


activity in the production of war and activity require- 
ments: need compensating relaxation. This can best be 
done in participating sports. There is very little bene- 
fit to health in sitting in a grandstand and watching 
professional play; instead we must advocate a more 
general activity of people in sports themselves. 


Keeps in 
Physical Trim 
With the call of the army and navy for men, the 
first to enlist were the outdoor sportsmen and athletes, 
who were well able to stand the stress 
under war conditions. 





relations with soldiers of Great Brit- 
ain, France, Italy and the United 
States. 


International 
Interest in Sports 

Already it is said that small boys of 
France are taking up the American 





Participating 
Sports Are Best 


When it comes to a complete par- 
ticipation in sports the wearing equip- 
ment must be adequate to the need, 


game of baseball and that the adop- we have opens? and in this the merchants of the coun- 
tion by France of baseball is not im- ? mae” try have a duty to perform. Specialty 
probable. Field sports have already for Outi iY footwear for the principal sports can 
received a big boost and after the war and’Sp - be sold at a profit in the shoe stores 
we can well look for amateur athletic on in all seasons of the year. The store 

our 2nd floor. that has not considered athletic foot- 


meets between. rival teams within the 
warring family of Allies. 





wear is missing a trade opportunity, 
especially at a time when participating 








Now, sport in America has its place. 
in better health and -hygiene. Men 
and women have found that increased 


Put your second floor to a profitable use— 
start a Sport Department.” 


sports are on the increase. In golf 
(Continued on page 62) 
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Trade Mark Reg. U. S. Pat. Off. 


Win summer 
coming on it 
is well to remem- 
ber that Neodlin 
Soles—tough, flex- 
ible and non-skid 
—are fine on shoes 
for golf and other 
sports, just as they 
are on all other 
kinds of shoes. 
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olin Soles 


\ Y ingfoot Heels, 
also, elong on 
sport shoes where 


their combined 
firmness, resilience 
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and long service 
satisfies the wearer. 
They are guaran- 
teed to outlast any 
other heels, leather 


or rubber. 


The Goodyear Tire& RubberCo. 
Akron, Ohio 


WINGSFOOT 


HEELS 
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Aspects of Retail Competition 


Things Worth Watching in Day to Day Operation of Shoe Stores 


By BEN JACOBSEN 


HE man who pays all his debts and yet leaves the 
business without profit is a failure. 

The man who is in business a long time and allows 
his business to die of dry rot is a failure. 

The man who is in business a long time and only 
accumulates an old stock instead of cash is also a 
failure. 

If these figures could be re- 


imagine they are busy. The man who continually 
harps on the- fact that he has to look after the buying, 
selling, advertising, window-trimming and the help, 
usually does nothing but harp. His neighbor, who 
does not complain, but puts in his time doing the 
necessary things as they come along, is never too busy 

to be a good fellow among 


s business friends and the towns- 





versed so that the 90 per cent 
would be successes instead of 
failures, every branch of our 
business would be benefited. 


More Than an Easy 
Living Necessary 

There are several causes for 
failure, but none stands out so 
prominently as lack of ambi- 
tion to study scientific mer- 
chandising. The dealer who is 
in business with no other aim 
than to make an easy living is 
not any better than his clerk 
who has no further ambition 
than to be a clerk—both are no 
good to themselves nor to the 
business. 

Business science can be ac- 
quired by most anyone who 
wants to acquire it. The small 
dealer can do the same things 
as the big merchant if he will 
only try, and not pass up a 
good idea, as many do, by 
simply saying, “Oh, that’s all 
right for them, but it wouldn’t 
work in my store.” The big 
man is not ashamed to copy 





BEN JACOBSEN 
He Says: 


“T began shoe retailing as a boy in a 
small family shoe store and_ gradually 
worked my. way all through the various 
branches of shoe retailing, until I had to 
deal with figures which ran close to the 
millions. I am deeper in the retail game 
now than ever, because my sole business is 
to help elevate the retail shoe business so 
that it may be standardized for the benefit » 
of everyone connected with it.” not. 


folk, through whom he gets val- 
uable, personal advertising and 
increased business to his store. 


The Secret of 
Making a Profit 


My business with retailers is 
confidential, though occasional- 
ly dealers who know each other 
meet in my office. It hap- 
pened last month while I was 
filling out an income tax blank 
for a dealer who has a small 
store in which he turned his 
stock close to five times and 
made a net profit of over 
$7,000, a friend of his, who is 
also a subscriber to my service, 
was in the office and overheard 
the figures. He promptly 
“butted in” and said, “That 
must be a mistake, Joe—my 
store is twice the size of yours 
and I have no such figures.” 
To which Joe replied, “That is 
because you are jealous of your 
neighbors’ business and I am 





There is a lot of truth in that 





some good idea introduced by * 


a small merchant. In fact they 
have men and women “scouts” continually looking 
for improvements. I heard the sales manager of the 


Ford Automobile Company tell how the Ford Com- 


pany improved a certain branch of the business by 
copying an idea of a hardware concern—and the hard- 
ware concern copied it from a millinery concern. 


Analyze Your 
Business Hours 

But, too many of our retailers are too busy to pay 
any attention to modern business methods, i. e. they 


= = answer. Some dealers copy 
only the low prices of the other 
fellow, while the successful dealer copies the man who 
makes the most money. One dealer sells more shoes 
at profits ranging above 30 per cent, than the neighbor 
does on profits that are below 25 per cent. The reason 
for that is store service and good merchandising. 
Whatever you do in business must be done with a 
will and the confidence that it is the proper thing to do 
—otherwise do not do it at all. 





The business man’s first duty to the men at the front 
is to buy Liberty Bonds. 
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The Supremely Important Business 
of America Now Is to Win the War 





“Do Your Bit” 
BUY LIBERTY BONDS 


and help win a lasting peace 


Sale Closes May 4th 
NOVELTY SHOE COMPANY 


“THE HOUSE OF NOVELTIES AND STAPLES IN STOCK FIRST” 
LEES BLDG,, 19 SO. WELLS ST., CHICAGO, U. S. A. 
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Conservation Cam- 
paign in Store 
Displays 


Co-ordinate New Window Ideas with 
Thrift Stamp and Food Saving 
Campaigns—Practical Ways 
to Help 


AY 1, 1918, will be known and observed through- 

out the United States as Thrift Stamp Day. On 

that day every store should urge every customer to 

accept one or more 25-cent Thrift Stamps as part of 
his or her change on every purchase. 

Thrift Stamp Day should boom business in general 
throughout the country. The greater the volume of 
business we do on that day the more Thrift Stamps 
we will sell for Uncle Sam. Here is one war “drive” 
that should prove a tremendous boost to the business 
of every merchant in the land. Therefore strive to 
make Thrift Stamp Day, May 1, 1918, the biggest 
business day in the history of America! 

The merchants of the United States will be on the 
Firing Line for Uncle Sam on Thrift Stamp Day, Wed- 
nesday, May 1. They should put window cards, hang- 
ers, posters, etc., in their windows at once. It is not 
practical to furnish the merchants with window cards, 
but they can letter these simple announcements them- 
selves. Moreover, merchants should include these 
same announcements of the coming of Thrift Stamp 
Day in their advertising. 

Co-ordinate Business with 
Patriotic Campaigns 

‘The ideas herewith presented can be co-ordinated 
immediately with regular displays, or special window 
trims can be installed without difficulty. 

All will admit that attractive windows will gain 
attention. The result is direct sales from the showing, 
and the amount of direct sales plus the advertising 
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x x 
effect of the attractive window equals progress and 
success. As window art progresses this will be a rec- 
ognized axiom and the merchant will strive for better 
results by giving greater attention to the windows 
of the store. 


How to Build 
Background No. 1 

This week we show a classic background suited more 
particularly to the display of dainty footwear. This 
background, Fig. 1, may be made in two ways. If it 
is intended to use it as a semi-permanent background 
for several months the panels may be made at the 
mill in the usual way. If it is only to be used for 
a short time the panels may be outlined with the paint 
brush by using tape or mouldings. 

The panelling should be about 40 inches high for 
the average window. Wall board may be had in this 
width and any length desired. It may be necessary 
to build a frame to support the sheet of wall board 
and prevent it from warping. 

The pilasters at the ends are cut out of wall board 
and show a classic head in outline. These pilasters 
may be purchased already cut and decorated from 
window supply houses or cut out in the workroom of 
the store. 

The scenic painting should be in soft tones, as harsh, 


. violent colors will spoil the harmony of the whole 


background. 

If the scenic background cannot be procured, the 
circle may be cut out and inside the circular frame a 
lattice built, upon which spring flowers may be inter- 
twined. These flowers should be white or delicate © 
shades of pink, lavender or blue. The foliage should 
be of the lighter shades of green. 





56 


BOOT AND SHOE RECORDER April 27, 1918 

















Non-Skid Rubber Heels 


Co. of your repair department will hold an added 
sense of gratitude towards you for recommendin®, Firestone 
Non-Skid Rubber Heels. They will be particularly impressed 
with the non-slipping, and added resiliency of these heels. 


For the tread surface is indented with three Non-Skid bars. 
Stepping, on these bars creates a vacuum. This effectively pre- 
vents the heel from slipping. Owing to the peculiar shape of 
the bars they cannot fill up with mud. 


The easy air-cushion chamber $reatly increases the resiliency of 
the cor Produces a pneumatic effect. Makes walkin? on a 
pavement feel like walkin}, on the sod. And your repair depart- 
ment will find Firestone Non-Skid Rubber Heels more econom- 
ical to apply. They require less cementing, and > The 
flange on the outer edge draws up snug on the shoe as the nails 
are driven home. Write for details and prices. 


FIRESTONE TIRE AND RUBBER COMPANY 
FIRESTONE PARK AKRON, OHIO 
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| : Stores Aid in 

aes STATES Wheat Exports | . 
eo TITTY Te: Food Saving ~ 

|Site th, Sebdbdbdbddddoadded — 

: < Under the lead- =e 

aus WoRLOSWHEAT CROP ership of Fred E. 
| Resa ee] | | Eastman of Pore | fl 
ae ae land, the merchants Rs = 
| FARMERS INTHE WoRLD. of Maine are using ("| [Fooa | (But YouRLAND j/- 
. me “igre Soe (CCE CEA food conservation 7 . a é ead he ! 

“HIN ES z windows and cards one 
The bars should be proportioned correctly. Cor- of which these two Show furrows in dirt or sawdust. Show real 
rect dimensions of convenient length are here’ are representative. barbed wire and tools in back. Use a sign also. 
given: Farmers 1914—37"; 1917—26". Wheat reading, “Make a garden requiring only your 
1915-16—37"; 1916-17—32”. Annual Exports Pre own labor.” 
War—18; 1916—42”. Xe 5 
A Colorful getting the shoes above the floor is always there. The 


Window Trim 

’ Background No. 2 is of the opposite nature. Flere we 
may use brilliant colors. This background consists 
of three panels and a valance, all made of wall board. 
The two outer panels are made to serve as pilasters, the 
center one being used as a screen. 


These panels may be finished with a background 
color of canary and the outline decorations painted in 
light green. The border of the valance and the heavy 
stripes running up and down the sides of the panels 
may be in blue with pink flowers. 


The background is easily built. The panels are 
each made separately. The valance may extend across 
the opening between the two outer panels or may be 
divided and not extend behind the center panel. 

The shaded portion represents the permanent back- 
ground or it may be very properly filled in with a 
plush or silk drape hung in sweeping folds. 

The center panel is intended to serve as a back- 
ground for a high unit formed of one of the new tall 
fixtures or a unit built up of a plateau and pedestals. 

The use of a valance in this background shows how 
we can get away from the conventional freize ar- 
rangement shown in 


eternal sameness of the average window is against its 
restfulness. 

With background No. 1 a classic Roman stone seat 
may be used with perfect propriety. So too a fancy seat 
patterned after those of ancient Rome or Greece could 
be used. 

With background No. 2 a more modern idea should be 
adopted. This should be painted in the color scheme 
of the background and decorated in the same manner. 

{n the little sketch we show a bench that can be 
made out of boards usually found in the waste pile. 
The top is made of one or two boards, according to 
its width. The side boards should be about five inches 
wide. By cutting these with a curved end and using 
a solid board for the feet the necessity for end boards 
is obviated, as the feet run right up to the top. 


Show 
Cards 


Have the show card as personal as possible, to bring 
the store and the possible customer close together. 
The personal note in. Card No. 1 is well calculated 
to make the prospect think, and. the answer is 
apparent. 

This card was 
originally made on a 





so many _back- 
grounds. A glance at 
a catalogue where 
valance designs are 
shown will prove 
how wide a field for 
variety is open to the 
display man. 








Getting the Shoes 
Above the Floor 


quarter sheet, 11x14 
inches. It was made 
with a “speed” pen, 
even the large figure 
“5” being made with 
the same pen. It was 
outlined and then 
filled in, of course. 
A poster effect is 
given this figure by 




















having it “sketchy” 





The shoe window 














is a good place to use 








instead of “solid.” 














plateaux or benches. 


The space between 





The necessity for 


Background Layout No. 1. 


the border and the 
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38 Salesmen Are Showing 
Complete Lines 


FOOTWEAR 


including 







A Complete Line of Men’s, Boys’ 
and Little Gents’ Army Blachers 


Growing Girls’, Misses and 
Children’s Lines that 
Are Winners 


READY FOR DELIVERY 


Stock No. 80—Misses’ Cocoa Hi Cut Polish, English 
PS rere $2.50 
Growing Girls’ Cocoa Hi Cut Polish, 

English Last, 24%4-7........... 

























Sample Offices: 





Sample Offices: 


wine co, Vietor Shoe Company ““322.. 





708 Central Bldg. ten Sen 21 
<a 212-214 Summer St. mark 
Louisville, Ky., BOSTON, MASS. Norfolk, Va., 





18 Kenyon Bldg. 114 W. Plume St. 
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edge of the card is two inches. The conventional orna- 
ments rather add tone to the card. In using these great 
care should be taken to see that the ornament does not 
detract from the text. 

The idea in Card No. 2 is worth using in these days 
of the automobile. Every driver of a car, and many 
who have ridden with him, know what “trouble” means 
and will appreciate the aptness of the text in cofnec- 
tion with the repair department. 

The illustration was cut out of a poster and 
pasted on. The text was made to fit the illustration. 





Big Tanners’ Convention 


Plans for National War Conference on War anda 
Civilian Shoe Materials 


Details of the joint tanners’ convention to be held 
at Atlantic City, May 15, 16 and 17, are rapidly round- 
ing into shape. The latest addition to the program 
has been the announcement that C. F. C. Stout, presi- 
dent of the Morocco Manufacturers’ National Associa- 
tion, has accepted an invitation on behalf of the mem- 
bership of his association to attend the convention in 
a body. Invitations will be sent to the members of 
the association. 


Your P _ 
Sve t in dl x 
you | 
bnew ot Trouble? 
_ Shoe for ¢ _ ofcoursewemean 
SHOE TROUBLE. 
3 Accessories in shoe stores should be kept | m4 jw end 
up to’ the mark. Clever specialties add 
interest to pretty stocks. - | ee ee 
them as goodasnew. 














They import 99 per cent of their leather and export 
between 40 and 50 per cent of the finished product. 

Announcement was also made today that August 
H Voge! has accepted an invitation to talk on “Foreign 
Trade in Light Leather.” Another leather man, not yet 
selected, will talk on “Foreign Trade in Heavy Leather.” 

Stanley H. Rose, formerly connected with the New 
York office of the Bureau of Foreign and Domestic 
Commerce and now manager of the export department 
of a large asphalt company, will talk on “Practical 
Handling of Foreign Trade.” It has already been an- 
nounced“ that Prof. Lincoln Hutchinson of the War 
Trade Board will talk on “Trade Under the Webb 
Bill.” 

Officials here are very enthusiastic about the coming 
meeting and are of the opinion that it will be one of 
the best attended and most important ever held by 
the associations. 





Leather Control Planned 


Board Meets in Washington to 
Regulations 


Consider 


The Board of Directors of the Tanners’ Council, the 
executive committee of the National Association of 
Tanners, and offi- 
cials of the Hide & 





This will naturally 
add great interest B& 
to the meeting. > 

The question of 
foreign trade, as al- 
ready announced, is 
to be taken up in de- 
tail, and its relation 
to the Webb export 
bill recently passed 
by Congress, and 
this is of vital inter- 


{l'46 
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Leather Control 
Board met last week 
in executive session. 


One of the princi- 
pal matters that 
were taken up at 
the meeting was the 
work which is now 
under way and 
which will be taken 
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est to the morocco 





(Continued on 





manufacturers. 


Background Layout No. 2. 


page 63) 
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———— Again We Urge You— 
“Keep a Scrap Book 
of these Advertising 
Cuts and Copy” 





BLANK’S OXFORDS 


for 


Smart Dressers 
Right Styles 


Reasonable Prices 


OU men who are on 

y the lookout for 

| what is new and 

dressy will find a real shoe 

No. 782, 25¢ a treat in store for you at 
No. 783, 25¢ Blank’s. 


4.00—. 4.5 ———epeve : i 
$ $4.50—$5.00 We have some of the snappiest shoe styles you have laid your 


Strong Leather eyes on and the prices will surely please you. 


Well Put Together Just look these prices over;— 
OR heavy work and f New Cherry Shade Tan Oxford—Smart 
F all Reisen will Gnd Narrow Toe, Leather Sole $7.00 
no better shoe for the Dark ~—— Tan Oxford—Low Flat Last, 
ney rork Broad Hee 
ctf ee ee ee Rubber Sole Oxfords—Tan and Black, 
English Last $6.00 


They are honestly made of the strongest ° ° 
of leathers by well paid workmen who Also complete lines of Sport and Tennis shoes at 
know how to make shoes to wear. reasonable prices. 


trecbwion yo: wad rege BLANK’S 


Insert Your Store Name Here 




















When Choosing Cuts— 


LEASE bear in mind that it is impossible for us to alter 
P in any way the cuts shown in these ad pages, as the 
electrotypes are cast from molds, which of necessity 
must be identical with the artist’s drawings from which the 
original zinc plate is made. ; 
It is likewise impossible for us to supply electros of any cuts 
used in the advertising pages as these cuts are the property 
of the particular advertiser contracting for space used in the 
Recorder. 
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“Worth Its Weight In Gold’ 


That’s what you’ll say some day when you are 
pressed for copy and a suitable illustration. 





No. 785, 25¢ 


And that “Reason” is just this— 


Men find that Blank’s shoes give 


100% satisfaction 


OU will find, not only a most complete assortment 
, of up-to-date styles, but also a full 100 cents’ 
worth of value in these Spring Oxfords we are 
here bringing to your attention. 
And in these days of conservation it is your patriotic duty to 
see that you receive the greatest possible returns for every dollar 
you spend. 
So make Blank’s your shoe headquarters, as so many other 
mer are doing right this minute and be assured of the latest in 
style and the maximum of service. 


Insert Your Store Name Here 











Cash With Order 


Insures 24-Hour 


Delivery of these 
Ad-Service Cuts 





No. 786, 25¢ 
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No. 787, 25¢ 


The Fashionable 


Footwear 


Women’s Dressy 
Pumps 


in Patent—Tan—Grey—Black 
$5.00, $5.50, $6.00, $7.50 


WE have a particularly 
attractive assortment 
of bright and dainty pumps 


in all the newest models and 


patterns. 

There are high covered heels— 
particularly Frenchy—with long 
slim vamps—there are curved 
heels a trifle lower and perhaps 
more suited for every day wear, 
and there are pumps with me- 
dium low heels that furnish a 
good broad tread. 

Each and every style is correct accord- 
ing to its order and it rests simply with 
you to choose the model that most 
pleases you. 


HANDSOME OXFORDS 
The popularity of Oxfords among fash- 
ionably dressed women has this season 
broken all records. 

In tan, black and gray, we have some 
very smart’ styles in the very latest of 
styles. 


$5.00 Upwards 


Insert Your Store Name Here 
Seeeeeeessees 
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The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 


THE ZOCCO 
Bue 


yes by 


throughout South America means ‘These 
goods are the best of their kind for -the 
South American market.”’ 


The One 
Waterproof 
Ine Leather that 

y Takes and Re- 
) a4 tains a Polish 


s 
Creese & Cook Co., $50u%? Mass 
Tanneries at Danversport 











1508 WASHINGTON AVE. 
8t. Louis. Mo 


Novelties in Stock 
For At Once Shipment 





Wm. Sumner Smith 
CHICAGO 





“A Splendidly Equipped Plant” 
The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 
Shoe Cuts for Advertising and Catalog Purposes 


at 173 Summer St., Boston 


Bench 
Made 


Black - White 
Pink 























ILLUSTRATORS 
Cc. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 
CHICAGO 


SHOE 














ALSO ENTIRE RETAN OR WHOLESALE 


T. W. GODSOE, 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F.E. JONES COMPANY 
cotors MA'T KID 


95 South Street, Boston 

















Better Feet and Fitting 
(Concluded from page 49) 


Natural Functioning 
of Foot 

A short shoe causes in-growing nails, cramped toes, 
large joints, bunions and fallen arches. For the foot 
has not sufficient room to extend and contract naturally. 
When walking, the foot is held in a cramped position, 
having no space for exercising, thereby swelling the 
muscles and tendons and straining them against the 
tight sides and toe of the boot. The normal or natural 
fit of a shoe permits the muscles and tendons to de- 
velop natural functions of exercise. A short shoe loses 
its shape much quicker than one of the proper length, 
and the. shoe is economically most expensive no mat- 
ter what the price might be. The boxes are thrown 
out of shape, the lining is worn through at the toe, 
and the shoe, with a few weeks’ wear, is worthless. 


Length Often Neutralizes 
Errors in Width 


In the shoe fitted in the proper length there is this 
one advantage that some of the width measurements 
may be off, yet by the longer length their disadvantages 
are neutralized. If the condition is reversed, however, 
the harm is in direct ratio to the amount of walking 
done by the customer. Length in fitting, therefore, 
becomes the first principle in “BETTER FEET FOR 
AMERICAN MEN IN PEACE AND WAR.” 


- 


The Fitting Stick 
Camouflaged 


Why not try this simple camouflage of taking the 
size stick and cutting off a piece of it the equivalent of 
two sizes in length, so that the vertical mark against 
which the heel rests gives the actual shoe size length 
to the rest of the measurement stick? The shoe size 
stick as it now stands is nothing more or less than a 
measurement stick for lasts, and the inqusitive cus- 
tomer who wants to look at the stick to get the size is 
often in the position of distrusting the fitter because 
the shoe is stamped a 6 and she is actually on the 
fitting stick only a 4. 

The first principle then is better feet by proper length. 
Study length and put a penalty on shoe fits made short. 





Time for Sports and Athletics 

(Concluded from page 51) 
and tennis, in bathing and in a hundred and one sports 
there is a proper shoe to wear, and if the stock is too 
diversified for a single small store to carry, the retail 
association in that town should point out one store 
as an athletic footwear house, and endeavor to co- 
operate with that store in service and customers. Ath- 
letic footwear sold over the counter, as is done in 
sporting goods shops, is invariably poorly fitted— 
it is for the shoe store to render this double 
service. 
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Berge. 


P. J. Harney Shoe Co. 
Factory, Lynn, Mass. 


Boston Office 
183 Essex Street 


Wrtrs’* 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New Yerk Office, 127 Duane St., Room 32 








The Line of 100 Styles 
of Comfort Shoes 


TIMSON BROS,, I 
Boston, pe oe 











Wemen’s McKay and Welt Shoes, Stylish 

at all times and values that stand alone 

at their prices. 

Cotter Shoe Co. - - Lynn, Base. 
Boston Salesroom, 212 Essex S 








MONITOR SHOE C@. 











The Easiest Selling House Shoes 


Lane Brothers Co. atest Ave. Boston 
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High Quali Sh 
pnd for + sy Oneonta 
facturing Trade. 


Write for Samples 
and Prices. 


jJ.& B.SALES CO. 
Bplay 








Leather Control 
Planned 


(Concluded from page 59) 


up by the Hide & Leather 
Control Board. It is more 
than probable, in this connec- 
tion, that the subject of con- 
trol will also be discussed, al- 
though officials who are at- 
tending the meeting refuse to 
discuss this angle. 

Among those attending the 
conference are: R. G. Good, 
A. H. Vogel, Maj. Joseph C. 
Byron, Charles Reynolds, L. 
J. Robertson, W. R. Fisher, 
C. Q. Adams, R. M. Evans, 
4 T. S. Haight, M. S. Barnet, 
Fred B. Peterson, director of 
imports of the War Trade 
Board, V. A. Wallin, E. A. 
Brand, and officials of the 
Hide & Leather Control Board 
and others. 
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GUARANTEED 
HUB TWO YEARS 
'eié];4a9 Hub Gore means Quality and 
A Materlalsand Highest Skilled 
Labor are Used 


BOSTON oe NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 











Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











TANDARD KID 
‘TRUE TO ITS NAME 
IT’S STANDARDIZED 

K | Standard Kid Mfg. Co. 

SSS 207 South St., Boston, Mass. 











CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other mercha: Leases taken 
over. We will send a representative te 
investigate and make offer upon request. 
Max Kalter Mercantile Co. 


100-102-104 Grand St. New York City 
Phone Spring 94138 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 











SHOE CUTS 


ENGRAVING 
CATALOGS 
We —— be Re wet Trade pOngrasing 
JOURNAL ENGRAVING co. 
257 Washington St. - - Beston 














HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 
Shoe Auction House 





Pesignes. Plates 
for eve: 


a of the obatiner= 
Jol Summer St. BOSTON. MASS. 























<> 


THE STETSON SHOE CO., Ine. 
Seuth Weymouth, Mass. 








ATLANTIC PRINTING CO. 
Shoe Printers 
Tear out this ad and mail for details of 
“iawn. 


201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 





CATALOGUES 
Telephone Main 3408 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 
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A LINE 100% COMPLETE AND FINE 


“Everything new that’s good”—as usual 








“DUKE” “FULL DRESS” “CAMBRIDGE” 


You can turn prospective purchasers into regular customers, 
easily, if you sell the , 


“H and F” SHOE FOR MEN 


Salesmen are now out with Fall Styles. 

Ask to see our Leggins, both spring front and strap fastening. There are 
two styles, each to retail at $10 to $20. 

Salesmen are also showing officers’ shoes in Mahogany, Chrome Calf and 





Cordovan. 
“DIXIE” “RALEIGH” “ARGYLE” 


We have always had an eye to the service a shoe must perform, and have 
never lost an opportunity to make the service of the H & F shoe perfectly 


satisfactory. 


HOWARD & FOSTER COMPANY 


WELTS EXCLUSIVELY 
FACTORY, BROCKTON, MASS. 


Boston Office, 134 Summer St. New York Office, R. 1008 Marbridge Bldg. 
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SO), 
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NYe el dike. 
LIBERTY BROWN 
el fey a 


Gra etek Grelatsrclaetateys| 
Liberty Brown 


ts @ compromse 
shade enabling 
retailers and man 
utacturers to 
Hooverize their 
stocks of colored 
OS ae 


(Gola E.Schmidt re Co., ite 


DETROIT, MICHIGAN 


Sfanners of the Schmidt ( aff. Leathers 




















Se «a ‘ots 
gee dl BROWN 





Carl E. Schmidt &. Co., Ine. 


Tanners of the Schmidt Calf Leathers 
DETROIT, MICHIGAN BOSTON, MASS. 


REPRESENTATIVES 
H.B. ALTENDERFER yor cg) Oe ole) Se 
Philadelphia Poteta We dare tatele tare) 





a 
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Women’s McKays Exclusively 


A LEAD YOU CAN SAFELY FOLLOW 


HE big department store buyer relies upon 
something more than personal opinion. Back 
of his selections are the deductions from 

careful, thorough, statistical accounting. He knows 
what lines sell to the best advantage. 





It reflects the advantages of the M-C line of McKays 
that we number among our regular customers an 
unusual proportion of such big-store buyers—the 
men who buy from opinion plus statistics. 


You can safely follow their lead. 


The line that demonstrates consumer appeal on his 
sales charts will exert the same appeal upon your 
customers. 


You can count on M-C McKays being correct in 
style, in wear, in quality and in price—and what 
more can you ask? 


We believe that “Good merchandise plus service 
equals business success.” 


If you believe this, too, you'll do well to get in 
touch with us. 








Mitchell-Caunt Company 


Factory, Lynn, Mass. - Boston Office, 72 Lincoln St. 








otel la Salle 


Chicagos Finest Hotel 


All Roads Lead to Chicago 


Motel Ip Salle. 


A central point from which all 
Chicago’s activities radiate 


N the heart of Chicago, “the great national ter- 
minal,” stands Hotel La Salle—justly representa- 
tive of its progress and adequate to its demands. 


Here, every day, you may meet men and women promi- 
nent in world-affairs who appreciate the extra refine- 


ments of service. 


RATES 
One person Per day Single room with double 
Room with a a bed $4, $4.50 and $5 
2, $2.50 and $3 necti R ith 
Room with private bath oP ae Bath —— 
$3, $3.50, $4 and $5 Two persons 


Two persons Per day 
Room with nts beth | “ end. ancy 
» $3.50 an . 0 
Room with private bath— 1026 rooms—834 with private 
Double room $5 to $8 bath 


Ernest J. Stevens, Vice-Pres. and Mgr. 
The only hotel in Chicago maintaining floor clerks and individual 
service on every floor 


Te, 
frm » 
‘mum eee SS 
+] . rr ¢ 

Bok, 


SS SS Se SSS Madison 
Street 


Chicago 
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Do you make 
shoes or do you 





make boats? 


Would you be interested in a 
sole that keeps the shoe shape? 


Was your reputation made by 
price or quality? 











This is not Loxsol 
Loxsol does not spread 


It May Be Easier to Sell Cheaper Goods but 
Can YOU Afford to do So? 


preserves 


the shoe shape. 


H. E. suteonaae & CO. Inc. 


564 Atlantic Ave. - - Boston, Mass. 
CINCINNATI ST. LOUIS MILWAUKEE 
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SH AP THE MOST IMPORTANT 
— QUALITY OF A SHOE 

Ask any wearer, any merchant, or any manufacturer of 
shoes what is the prime requisite of footwear, and the answer 
will most often be, “Shape.” Upon this quality depends first 
of all, the market value of a shoe. Shapeliness attracts men, 


women and children alike. 
To the discriminating wearer, shape means fit, comfort, 


and even long life. But how often a well-shaped shoe is | 


brought to an early death through loss of shape after being 
worn a few times. There is always a reason, and frequently 
it is the innersole. 

Some leather makes firm innersoles, but there is no way 
of being certain. Korxole, on the other hand, is always uni- 
form, and will not crack, buckle or spread, even when sub- 
jected to continued dampness. This cannot be said of leather, 
for shoes with leather innersoles are never the same after 
they have been soaked with water or perspiration. 

With all its firmness, however, Korxole retains its flexi- 
bility and never becomes hard. These combined qualities 
are ones upon which many shoe manufacturers of keen judg- 
ment base their choice of Korxole as an innersoling material. 
That their confidence is well placed is evident in the increas- 
ing sale of Korxoled shoes by retail merchants, and in the 
tests that prove how well these shoes retain their shape. 

If you want to know more about Korxole, and which manu- 
facturers use it, we will inform you gladly. Ask for a free 
sample of Korxole and the interesting story of cork in shoes. 


ARMSTRONG CORK COMPANY 
132 Twenty-third Street, Pittsburgh, Pa. 


Branches in the Principal Cities 











Reg. U. 8. Pat. Of. 


“The Flexible Cork Innersole That’s Built Into the Ste” 
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Miss Hylo Says: — 
Forget 
Tweedie Boot Tops 


for a while—if you can. 


Concentrate on 
Liberty Bonds 


Buy them now— Sale closes 
Saturday, May 4th 


Swing on the Kaiser now and you can have all the Boot Tops you want this fall 


Hylo Mfg. Company 


JEFFERSON CITY, MO. 


CHICAGO OFFICE, 19 SO. WELLS STREET 


peal 


7 
1 
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‘GLOVE GRIP 


SPRING and SUMMER 
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STYLES 








department in unprecedented volume. To “Glove Grip” style and 

fit can be credited the easy selling qualities of this “Made by Ar- 
nold” line. It is with pardonable pride that we point to this season’s 
shoes as the best we have ever produced. 

IN STOCK 

11 “Glove Grip” Models for Men 
ae ” for Women 
All dealers will be interested in our new and attractive catalog. Sent 


Re: Men’s and Women’s models are being bought from our stock 


on request. 





STOCK NO. 467, PANAMA TOE 


Whole Quarter Blucher, Glazed Kangaroo, 9-8 Medium 
Heel, In Stock Sizes A 7 to 11, B and C 6 to 11, D and E 
5 to 11. A high grade custom model. Glazed Kangaroo is 
soft and easy and has splendid wearing qualities. 


PRICE $6.00 


M. N. ARNOLD SHOE CO. 


NO. ABINGTON, MASS. 


New Boston Offices Rooms 800-802 Rice Bldg. 






































—WHITE SHOES THAT WILL MEAN 
BIG BUSINESS AND BIG PROFITS FOR YOU 


B 74—White Buck, 
Goodyear Welt, 8- 
inch Lace, Covered 
Wi Heel, Ivory — 
Welt and Top 
Lift. A, B, C, D. 
2% to 6, 3 to 6, 
3 to 7. 3% to 7, 
$3.25 


B _71—White Cab. Kid, Perforated Toe, 
Welt. A, 4 to 

6s tS 2% to 7, 3% to 6%, 
» 2% to 6, 3 to 7, oh S38 


B 76—White Buck 8-inch Lace, McKay, 
a ee 6 ee Heel. Same 
as Cut above. C and werboectetes > 


_as Style above. 
to 6, 3 to 7, 3 to 
B 75—White Buck Vamp, Fine Grade 
White Cloth Top, Goodyear eg Bey 
a Cash hee ee 
C and D. Price $2.3: 


B 191 — White 
Canvas, McKay, 9- 
inch Lece, Enam- 
eled Imitation 

ood Heel. C and 
D. 2% to 6, 3 to 
7, 4 to 8....$1.50 


HESE goods were purchased 

by us for spot cash, therefore 

these shoes are offered to you 
far below market price. 


We advise ordering immediately 
for our supply is limited and 
what we have will go quickly. We 
feel sure we could not offer again 
as fine a lot of shoes at these 


prices. 


Will sell in 18 or 36-pair lots of 
a style or width. 


Terms net 30 days F. O. B. 
Boston. 


Specify if you want goods 
shipped freight or express. 


P. ORLICK & SON 


190-192 LINCOLN STREET, 





B 185—White Canvas, McKay, Enameled 
Sole, Covered Wood Heel. 0 and E. 2% 
to 6, 3 to 7, 3% to 7 $1.15 


B 192—White Canvas, Lace Oxford,. 

White Rubber Sole, English Welt, 

ae Slip Sole. 2% to 6, 3 *>3 
1. 


B 195—White Canvas, Mary Jane 
Pump, White Rubber Sole, MeKay. 2% 
to 6, 3 te 7, 4 to 8 $0. 


B 179—White Canvas, Mary Jane 
Pumps, McKay, Natural Finish, Leather 
Sole. 2% to 6, 3 to 7, 4 to 8 . 


2% to 6, 3 to 7, 4 to 8. Price... 





BOSTON 
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“It’s a Wonderful Feeling to Have Comfortable Feet” 


‘‘For years my feet have been hurting me—not all the time but often enough and badly 
enough to keep me ill-tempered, nervous and generally tired out. Two weeks ago I bought 
this pair of Dr. Scholl’s Foot-Eazers. My feet no longer hurt me no matter how much. I use 
them. They certainly have given me solid comfort. I feel like a new man! You must have a pair, my dear.”’ 


Do your feet hurt you? Do you have bunions? They are scientifically constructed to quickly 
Do your ankles turn easily? Do you dislike to stand relieve abnormal conditions of the feet by perma- 
because of the disagreeable sensation in your feetand _nently correcting the cause of the trouble. There 
legs? Do you have difficulty in securing comfortable is a Dr. Scholl Appliance or remedy for every 
shoes? Are your arches weak? Then you need foot trouble. You can wear stylish shoes comfort- 
Dr. Scholl’s Foot Comfort Appliances. ably when the Dr. Scholl Method is used. 


wee Dt Scholls 


Foot Comfort Appliances 


Healthy feet mean healthier bodies and more efficient minds. 
Realizing this fact, thousands of leading shoe dealers have installed 


TT 


Ui 

















U * 
These dealers have been instructed by a Scholl expert in 
Practipedics, the science of giving foot comfort. They are render- 
ing a distinct service to your community and deserve your patron- 
age. They will give you shoe and foot comfort as you have never 
. Scholl's Foot-Eazer reliev had before. ¢ oe / / 
bred, oy ey a " _ Ifthe shoe dealer in your locality is not equipped to give you 


: Write for Booklet 
We shall be glad to mail you on request our free booklet, 
**The Feet and Their Care,’ by Dr. Wm. M. Scholl, the recog- 


nized foot authority. 


The Scholl Mfg. Co. 


Largest Makers of Foot Appliances in the World 


219B Schiller Street, Chicago, Ill. 
Scholl’s Bunion Reducer, . Scholl’s Walk - -oE*s, Heel 


astant relief to bunions and enlarged Offices in New York, Toronto, London, Eng. revent run-over 
joi ves shoe pressure. 60c women, 25c pair. 


“=; aa 




















Dr. Scholl's Toe-Flex corrects bsorbo Pads. In- Dr. Scholl" s'13", Necessities. Pedico ‘Spring Arch Sup- 
pasteee as straightening the crooked pW. = “Tn call lenses, ond Foot An port t te fat foot and severe cases of 
~~ + ly comfortable. Three tender spots. All sizes: 10,15,20 and 25c. | der, 35¢; ates one “yt iar 31. ken arch. For heavy persons. $4 pr. 


ASS 
2 | —_— LL 
Cc Watch Your. Feet SON 














This Sign 
“Hooks Up” Your Store 


with Dr. Scholl’s Big National Advertising Campaign and Dr. Scholl’s Method of Giving a Su- 
perior Foot Comfort Service through his excellent course of training—Practipedics. In all the 
Dr. Scholl full page advertising copy, the reader is urged to patronize the dealer who is qualified 
to render this special service. This strong appeal is being made in such National Magazines as 
the Saturday Evening Post, Literary Digest, Cosmopolitan and Everybody’s Magazine, reach- 


ing over 20,000,000 readers. 


This striking window sign is furnished free to every store equipped and trained to render the 
Dr. Scholl Foot Comfort Service. It is quickly and easily applied to glass, is transparent, does 
not interfere with washing the glass, lasts for months and is a wonderful trade booster. 


FREE to 
Dr. Scholl 


Dr. Scholl’s 
Foot Comfort 
Week, Junel7-22 
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7 is strictly up to 
you whether or not 
you want to buy 
STEADFAST _ shoes 
after our salesman has 
shown you the new 
line. 


We shall consider you 
under no obligation if 
you decide not to buy. 

But—the fact remains 
that our sales for Fall 
and Winter are far 
ahead of any previous 
years’ business. 


Better styles and val- 
ues is the reason. 


Swnith Bri rigcoe Shoe Ge Inc. - 
Menage ang gree ; ; HAE 
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Brooklyn Quality Oxfords 





In Stock 
May 20, 1918 


Circular 


Every service shows the forceful pur- 
pose of the-management to please its 
guests, for a day, a month or longer. 


Vamp 5 Eyelet 


Plain Toe 
No Perforations 
Cov. Lxv Heels Z er 
The location, within a few steps of 
the South Terminal Station, is con- 
venient to guests from New York, 


the South and West. 


IN — 

PATENT LEATHER 

BLACK GLAZED KID 

WHITE CALFSKIN 

GUN METAL CALFSKIN... 4.50 


THESE SHOES REPRESENT 
GOOD VALUE AND TO INSURE 
DELIVERY WOULD ADVISE 
YOUR ORDERING AT ONCE. 
ORDERS FILLED AS RECEIVED. 


L. A. STILES & CO. INC., 
235 to 253 Park Ave., 
Brooklyn, N. Y 
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PROPER STYLES 
HONEST VALUES 

—_ PROMPT SERVICE 

sa: ais FROM STOCK 


(TRADE MARK REGISTERED) 
THESE ARE THE FEATURES THAT HAVE DEVELOPED A BUSINESS FOR OUR MEDIUM 
PRICE TURNS FOR INFANTS, CHILDREN AND MISSES 


IN STOCK 


OUR “FAIRY” SHOES, COLT PATENT LEATHER 
FAIRY 37 Infarits’ Button, White Buck Top, No Heel, Jae, 






Children’s petten, White Buck Top, Extension Wheel 
8 1-2 


( 

FAIRY 237 

Edge, Spring Heel, Turn, C-D, cin a aan 6 emia ae - 
FAIRY 637 Infants’ Button, White Buck Top, No Heel, 7 
F 
{ 


WHITE BUCK 


FAIRY 30 Infants’ Button, No Heel, Turn, 1-5.......... $1.25 
FAIRY 130 Children’s Button, Wedge Heel, Turn, C-D, 3-8. .1.50 
FAIRY 230 Children’s Button; Extension Wheel Edge, Spring Heel, 





y -D, 8 1-2- 
FAIRY 530 Infants’ Button, No Heel, Turn, D, 1-5.......... ‘4 25 
FAIRY 630 Children’s Button, Wedge Heel, Churn, C-D, 3-8. .1.50 
Style 637 


Style 130 


GRIEB SHOE MFG. CO., 531 Market Street 


Factory, Palmyra, Pa. Philadelphia, Pp a. 








PU 











—— YOUR NAME — 
IN THE PAPERS 


is one of the greatest of ways to boost business if you 
do it properly. 





THIS IS KIELY 





Are You Giving Your 


> The shoe advertising experts on our staff know 
Trade the Best? exactly what to say and do at the right time to 


increase “turnover” for your store. 


HUCUGUCOUOEOOGGLEOEOOUCEGOGOOGOGAEOECOUGSOOCOUGOEDUSEEGROOOUSOOOOUGEOOUSEOOLORDONOODONGONOERORES 


UYING white stock in such quantities we have : 
the pick of the market, at the market’s best price— §& Your desire to find out how to do more business 
: r ; A 
manufacturing white footwear exclusively, our oper- § will be clearly and fully explained without any cost 
, Sige ; = to you whatever. 
atives are specialists in its production. = 
. . re . . . = P yr 

From sales to shipping, the Kiely organization is geared to & «, send this ad attached to your letterhead at once. 
iis aie ea ee ins <del: sales ‘ie abet Alaa : You'll be surprised and pleased with the valuable in- 
ae ee ee ee oe eee ee ee ee ee formation you will receive from us concerning your 
Children’s and Growing Girls’ white footwear trade. own store and business. 


T. J. KIELY & CO. CAN YOU USE MATS? 


McKays and Welts ° 
Lynn - - - Mass. Meschanls Bulag Service 

















PST 
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GALLUN'S 
QUALITY LEATHERS 








77 








VIKING 
CALF 


A specialized Winter leather 
that is non-absorbent, close 
grained and enduring. 


This leather over a period of 
many years has maintained its 
high quality. 


VIKING CALF is universally — 


used and universally liked by 
the best shoe manufacturers 
whose reputation stands upon 


Good Shoes. 


Viking Calf takes and holds a 
bright polish. 








AZTEC 
CALF 


This is a Summer leather made 
with the pores of the natural 
hides left open, thus insuring a 


perfect foot ventilation. 


Aztec Calf resists surface 
abrasions and is_ favorably 
known by both shoe manufac- 
turers and shoe merchants as a 


leather that is superbly fine. 


This leather takes a brilliant 
polish. 3 














11 EAST STREET 





A. F. GALLUN @& SONS 


MILWAUKEE, WISCONSIN 
H. A. ELY, MANAGER 





BOSTON a4 
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BUY LIBERTY BONDS 


Help bring the war. to a victorious close and make the dreams of our 
boys over there come true; home again to wife, mother and sweetheart 





Buy, Buy BUY LIBERTY BONDS until we win the war 





Dr. A. POSNER SHOES, Ince. 
140-142 W. Broadway, New York, N. Y. 























BUY DR. POSNER’S SHOES 


For Children and Young Ladies 


So that you can do more business and make greater profits and 
thus be enabled to buy a greater amount of LIBERTY BONDS 


DR. POSNER’S SHOES IN STOCK. CANVAS SHOES—-ANKLE TIES— 
WHITE AND COLORS 


















INTRODUCING 


The SMITH LAST—of scientific perfection 


FTER a series of scientific 

experiments we have per- 

fected a specialty last that 
we are proud to stamp with our 
| name—the SMITH LAST. 


| It is made to cater to that large 
E/ percentage of the public that has 
E/ a low instep while being normal 
| in other measurements. 














7 In no way is it a corrective shoe 
for misshapen feet, but a correct 
shoe for shapely feet. 


The SMITH LAST gives all the 
comfort that is to be had in the 
standard measurements with the 
perfectly snug-fitting qualities 
obtainable only in a narrower 
width. 










The result is a snappy appearing, 
ultra-fashionable black kid Blucher 
from which has been subtracted 
none of the elements that make for 
comfort and service. 


We urge you to stock a few pairs— 
it will be a paying experiment. 
This shoe is in stock and ready for 


immediate shipment—the in stock 
number is 198. 


» INC. 


671 N. Sangamon St., Chicago 
















a FF. 


148 Duane St., New York 





SMITH SHOE CO. 














ade 
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Don’t forget the name “Dolgeville.” 
It stands for felt quality and original- 
ity of design. : 






Anticipate your usual ordering by at 
least two months. You can’t afford 
not to have these slippers in your 
store when you want them. 








| TheNew 
EZ Rosebud 
Felt Slipper 


(PATENTED) 


DOLGEVILLE FELT SHOE COMPANY 


DOLGEVILLE, N. Y. 
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| Fp our protection, for your protection, and 
for the protection of your customers, every NeGlin Sole 
is plainly marked—Neolin—on the shank. 


This mark is the stamp of uniform high quality—a quality 
which maintains our market, increases your business, and 
gives your Customers satisfaction. 


By this mark you know NeGlin Soles—the soles of long- 
wear, flexibility and waterproofness. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


edlin Soles 


Tride Mark Reg. U.S. Pat. Off. 
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atisfaction- 









if 


ee Retailer | 


and consumer— 
is assured by 


OVENBUCK | 


— The Cloth that sears ertentn. 


“The Shoe Cloth 
of many Merits” | 








33. SPRUCE ST NEW YORK. © 
eve Rochester 
Phi “tae CTormnto, Can. 
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We have protected the public 
substitution and you 
against cheap competition with 


Keds 


EFORE Keds came you could sell canvas and rub- 
ber footwear as “tennis” shoes. 


No matter if you sold the best “tennis” shoes you 
could buy, your competitor, if he was unscrupulous, could 
undersell you with a cheaper quality. 


We have taught the public to know Keds as a much higher 
grade, and as much more styleful canvas and rubber soled 
shoe than they have ever known. 


That they appreciated Keds is proved by the overwhelm- 
ing demand we received for them last year—the first year 
they were offered. 


Have you prepared for the still greater demand that’s sure 
to come this summer? 


United States nA : 
ba Rubber Company 


we New York se 
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The Rubber Realm 


Weekly Market Review Covering Rubber Footwear and Allied Lines, 
Rubber Supplies and Prices 


BOOTS AND SHOES 


Demand Light Little that is new can be said re- 
But Makers Busy garding the rubber footwear sit- 
uation, with very little in prospect to encourage further 
consumer buying in anything but the light rubbers 
women find necessary to wear over turn shoes when a 
shower dampens the ground. 


Anticipate Further 
Government Orders 


The jobbing trade is not likely to increase in activity 
between now and late summer or early fall, and as a 
rule the manufacturers are not eager to see further 
orders pile up, which would make further demands 
upon their capacity. The labor question continues to 
be a problem. Meanwhile orders are reported about 
to be given by the Government for thousands of pairs 
of arctics and boots for the army and navy. 


TENNIS SHOES 


Season Wiil Soon Every week brings nearer the 
Be Active predicted retail call for tennis 
shoes. Forehanded shoe merchants have some of their 
tennis lines already in stock, and those who have not 
will get busy in earnest after the first of the month. 
Meanwhile, the latter are pushing production. 


CRUDE RUBBER 


Supplies Sufficient Crude rubber is not receiving 
for Current Calls any priority favors in the mat- 
ter of trans-continental transportation, yet enough is 
being received in the eastern markets to fill immediate 
requirements of the shoe trade, and the tire manufac- 
turers are getting some share of the receipts. Mean- 
while some rubber is arriving at Atlantic ports from 
South America, and a fairly steady current of arrivals 
is reported at Pacific ports. 

We quote spot prices: First latex pale crepe, 60c, 
smoked sheets, 60c; brown crepe, 50c; upriver fine 
para, 61c; islands fine, 50c; upriver coarse, 34c; islands 
coarse, 23'%4c; caucho ball, 34c for upper, 32c for lower; 
cameta, 24c; centrals and Mexicans, 35 to 38c; guayule, 
27 to 30c. 


SCRAP RUBBER 


Current Prices The scrap rubber market is 
Tending Downward more than seasonably dull. 
Reclaimers are not buying up to normal, and it is be- 
lieved that the continued low prices of crude rubber is 
greatly curtailing the reclaiming industry, which, of 


course immediately reacts on the scrap market. Small 
lots are changing hands at 8 to 8%c and some large lots 
may bring 8.30 per hundred weight, but business is 
small regardless of price, and it is believed that dealers 
and some collectors who can afford to do so, will hold 
until they can realize 9c or over. Close trimmed arctics 
are now quoted at 6c to 6%c and untrimmed arctics 
5c to 5%4c. Collectors are not likely to pay within a 
considerable margin of these figures for such small lots 
as retail dealers can secure. 


- 


Rubber Goods on 
the Conservation List 


The War Trade Board has placed all commodities 
containing rubber on the “Conservation List.” This 
means that no one can export rubber footwear, or foot- 
wear of the “Tennis” type or even leather shoes with 
“Fibre Soles” containing rubber, to any foreign coun- 
tries except by license. In accordance with its usual 
practice in cases of a similar character, and to provide 
a ready method for licensing shipments in transit, the 
Board has ruled that certain shipments of commodities 
containing rubber may be informally licensed at branch 
offices of the Board when destined to certain countries, 
while to other countries these goods have needed li- 
censes for some months. This ruling, however, does 
not apply to shipments of crude or scrap rubber, which 
have required formal licenses ever since November last. 
While the restrictions regarding shipments of goods to 
Holland and Sweden have been amended, no articles in 
which rubber enters as a material in any quantity will 
be allowed to be shipped there. 


RUBBER NOTES 


Men and Events ‘The United States Rubber Co., 
in the Trade has subscribed most liberally for 
Liberty Bonds. Instead of making one lump subscrip- 
tion of $2,500,000, it has spread its subscriptions over 
the many places where it. has branch houses or repre- 
sentatives. ‘The Boston branches and factories are 
credited with $100,000. 

Cards have been sent out announcing the marriage 
at Flushing, Long Island, on April 20, of Miss Doris 
Barker, daughter of William E. Barker of the United 
States Rubber Co., to George Everett Lewis, Jr. 

The Goodyear Metallic Rubber Shoe Co., Naugatuck, 
Conn., has met the problem of housing its new-comer 
employees by building portable houses, and is also 
building permanent homes to be sold or rented to its 
workmen. 
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Three St ew in Our Men’s Slipper Line— 
The or That Sell 








TAN VICI EVERETT TAN VICI ROMEO TAN VICI BRIGHTON 
Also in Black Vici Also in Black Vici Also in Black Vici 


TO RETAIL FROM $3.50 TO $4.00 


Write us for samples and prices. 
Our best advice — Order Early 


KNIGHTS-ALLEN COMPANY 


Manufacturers 


HAVERHILL, MASS. 


Boston Office, 207 Essex Street 








[A GOOD SELLER FOR SPRING 


NO. 0777 


White “Polar Cloth” lace 
oxford on our 52 last, 
17-8 full Louis covered 
heel. 


WINGATE SHOE CORPORATION 


HAVERHILL, MASS. 


Boston Office, Room 303, 183 Essex Street 
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THE WORDS 


GOODYEAR 
WELT 


have a definite meaning in the minds of a constantly 
increasing number of shoe wearers. They mean a shoe 
that is perfectly smooth inside. They stand for 





COMFORT, STYLE AND DURABILITY 





Discriminating shoe wearers understand the interesting 
details of the manufacture of these shoes. There is in- 
disputable evidence that people want and are willing to 
pay for this high-grade type of footwear. 


Have you told your customers you had them? Many 
dealers have found it paid to do so. 








United Shoe Machinery Corporation 


Boston s ¢ 2. 9 Bieea. 
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3) DanielGreen 


Comly 


( Felt Slippers 
~ PATENTED -JULY-28-1908- 


Daniel Green Comfy Felt Slippers 
are Comfy the year round— 


That’s our advertising message this year 






They will play an important part in the 
national conservation movement because 


THEY SAVE 











They Save Leather which is needed 


by the soldiers of our country and its allies. 


They Save Money, as a result of sav- 


ing shoes. 











They Save Energy—resting the feet 
rests the whole body. 


Don’t store Comfy Slippers away. Keep them in plain sight. Tell your clerks to 
push them. Have them explain to customers that Daniel Green Comfy Slippers are 
comfortable in Summer because felt is porous and allows the feet to breathe. 


Daniel Green Felt Shoe Co. 


New York Office in New Location 
Madison Avenue Building, 25 Madison Avenue 
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News in 
Manufacturi 


m 


New York City 


SHOE ACTIVITIES IN 
LIBERTY LOAN DRIVE 


Retail Shoe Trade A special meeting was held 
Stimulates Campaign at the Bush Terminal Bldg. 
on Sunday, April 14th, under the auspices of the Retail 
Shoe Dealers’ Association of Greater New York in con- 
nection with the Liberty Bond campaign. John Slater, 
president of the Association, occupied the chair. Mo- 
tion pictures of shoe manufacture and processes to- 
gether with a lecture upon this subject, was delivered, 
the pictures being prepared by the United Shoe Ma- 
chinery Corp. 

Addresses were made by an officer just back from 
the front, by Edward Meade of Brooklyn, who in the 
course of his remarks placed money in three classes, 
the slacker dollar, which is the dollar that is hoarded, 
the traitor dollar, which is the dollar used for non- 
essentials and luxuries, and the patriotic dollar, the 
latter being the dollar invested in Liberty Bonds. 
Arthur Joseph, counselor of the Association, spoke on 
the subject of Self-Sacrifice and indicated that it was 
the duty of every American to buy Liberty Bonds until 
it hurt. Mr. Slater himself delivered a characteristic 
talk, which contributed no little to the enthusiasm of 
the meeting, and subscriptions were than called for. 








Big Subscriptions 
Doubled at Meeting 

Among the large subscriptions placed was that of the 
New York office of the United Shoe Machinery Corp., 
which subscribed for $35,000, that being the allotment 
to the New York branch of the parent company, $45,000 
Frank Bros., $10,000 Barnet Leather Co. Mr. Slater 


$25,000 and J. Stevens Ulman of F. Blumenthal & Co., . 


$100,000. At the same time he made an offer to double 
the subscription in the event of those subscribing 
doubling their own, and as this point was practically 
reached, he did double his subscription, so that in the 


Sh. 
and Merchandising 
ments in America’s Shoe Centers 
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end the amount was $200,000. Total amount raised at 
meeting was $554,500. 


Raise $27,000 
in Bronx 

On Tuesday of last week the Bronx Division of the 
Assn. held a meeting at the Bronx Board of Trade at 
which St. Antrim’s Cadet Band provided a musical 
program and drill. Mr. Slater occupied the chair. 
Edward Cohn of the Mutual Bank Corporation, made 
the Liberty Bond appeal and he was followed by Judge 
Lewis. B. Gibbs, J. Harris Jones of the Bronx Board 
of Trade, James Breckenridge, Farragut Shucks and 
Frank Flagg were also subscribers. The total raised 
at this meeting was $27,000. 

All of these meetings are held as a part of the work 
of the Rainbow Division, Special Liberty Loan Com- 
mittee of the Shoe trades of New York, of which 
Frank S. Flagg is chairman, J. Slater and Raymond P. 
Moss, vice-presidents and Lewis Moss, treasurer. 


$13,000 in Brooklyn 
for Bonds 

The chairman of the retail shoe division of Brooklyn, 
Edwin Meade, who has been very active in patriotic 
effort, being among other things one of the four minute 
speakers, called a meeting of the Brooklyn Shoe Divi- 
sion, which was held at The Imperial, 360 Fulton St., 
Brooklyn, on Tuesday, April 16th. After a luncheon 
addresses were.made by Andrew P. Walsh, a Brooklyn 
boy who drove a French ambulance at the front and 
who related his actual experiences on the battle front, 
John Slater, Joseph Day, and Frank Flagg. A sub- 
scription of $8,000 was covered at this meeting, and 
prior to the meeting a store to store canvass on the part 
of Mr. Meade resulted in $5,000 also subscribed. 


Objective Is 100,000 
Subscribers 


A meeting of the Brownsville Association also in 
Brooklyn produced $7,000. While present at this 
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The People Know 
A Known Shoe 


HE dealer likes to show his customer the merchandise 
the customer wants, and people nowadays have a 


way of knowing what they want. 





Now, it’s the experience of dealers that the goods people 
buy are the goods which are widely known; shoes, for 
example, like Regal, which are known the world over as one 
of the best shoes made in America, where world supremacy 
in shoes is unquestioned. That’s why Regal is the shoe for 
the dealer who wants a shoe that the public wants. It’s a 


quick turnover shoe. 


The people know a known shoe. We have that shoe, a 
full line, In-Stock. 


Regal Shoe Company 


BOSTON, MASS. 
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New Cordo 
Blucher; 13 Sq. Single Sole; 8-8-inch Heel; 
- Invisible Eyelets to Top. 


This Crest Cordo Whole Quarter Blucher is one of the best shoes 
It’s on our latest last and it sells itself. 


B, 6% to 


in the whole Regal line. 


It’s In-Stock. 


Our traveling salesmen are showing the full Regal line now. 
A postal card to us will send a representative to you. 


NT 








ers a 


eOre 


Stock No. S-4213 


Russia Calf Whole 


A, 7 to 10 


Quarter 


10 C and D, 5 to 10 





The price is $6.20. The telegraph-order code word is COMET. 


Regal Shoe Company 





BOSTON, MASS. 
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WHITE BUCK LACE 
9 INCH TOP 
IVORY WELTED SOLE 


DoNN D. SARGENT Co. }. 


SALEM, MASSACHUSETTS 


FACTORY BOSTON OFFICE 
407 BRIDGE STREET 195 ESSEX STREET 
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meeting and after his address in the interests of the 
Liberty Loan, Mr. Meade was made an honorary mem- 
ber of that organization. He states that his objective 
so far as the retail trade of Brooklyn is concerned is 
100,000 before the Drive is over. Other meetings of 
course will be held before the closing date for subscrib- 


ing. 


IN THE 
RETAIL TRADE 


Current Style There is in evidence both in the 
Demand in Stores stores and in actual service on 
the streets, a very good showing of other than oxfords 
in low cut styles, principally the tongue pump. Boot 
business in the retail stores is active and in this-class 
there is a very good showing of cloth top styles par- 
ticularly in the grays and browns. Brown kid and dark 
tan calf also show up well in the present day sales in 
women’s shoes, and there is some call for military heel 
styles in these and also in oxfords. 


New Arch . 
Support 


The Nathan Anklet Support Co., is devoting quite 
a little attention to a foot arch which makes provision 
for the support of the anterior metatarsal arch. This 
arch, it is stated, has been made for a number of years 
chiefly on prescription orders, but the demand for it 
has developed to such an extent, Mr. Edwin Nathan 
said a while ago, that they are now putting it generally 
upon the market. 


New Offices for 
Ziegler Bros. Co. 


The New York office of Ziegler Brothers Co., of 
Philadelphia, has been moved from the Fifth Avenue 
Building to the Marbridge Building at the corner of 
Broadway and 34th Street, or 47 West 34th Street, 
where H. A. Manchell will be in charge of Greater New 
York in the selling and Hugh M. Deyo and Lewis D. 
Ziegler, Jr., will make their headquarters as General 
Representatives of the line. 


New Wholesale 
Shoe House 


The Magnet Shoe Co. is the business style of a new 
wholesale house in the New York trade. This has been 
established at 154 Duane St., and is under the control 
of H. Lipkin, I. Lipkin and E. Rappaport. The Messrs. 
Lipkin are already identified with the shoe trade, the 
former through his connection with the Duane Rubber 
Co., and the latter, who has been on the sales staff of 
L. Fried & Sons for eleven years past. Mr. Rappaport 
comes to the shoe business from the hide field. The 
new house is said to be well appointed so far as finan- 
cial backing is concerned, and with a knowledge of the 
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shoe trade possessed by its members, a successful 
career can be expected for it. They will carry a line 
in which specialties will be accented. 


New Offices for 
Gaiter House 


The American Gaiter Co., of Brooklyn has estab- 
lished an office and sample room in the Marbridge 
Building, which will be made a general quarters for 
their out-of-town trade. 

Mr. May of the house stated that they have a great 
deal of work going through the factory, particularly in 
their lines of washable gaiters made of Peters’ Reign- 
skin cloth. The house was represented in the New 
England Shoe Merchants’ Convention held in Boston 
on April 23rd. The exhibit was in charge of H. A. Lu- 
cier, who is the New York and New England repre- 
sentative of the house. The exhibit was very care- 
fully planned and framed a most effective display. 


Active Business in 
Shoe Laces 


Arnold Levy of the Empire Shoe Findings Corpora- 
tion, who has just returned from a visit to the mill, 
states that buying is very strong in 27, 30, 40 and 72 
inch laces in black, white, two shades of gray, African 
brown, mahogany and champagne. They are making 
fairly good progress in their shipments and taking care 
at least of the more pressing needs of all of their cus- 
tomers. All of this of course applies to immediate busi- 
ness, but the orders placed for the fall show that the 
season will be an active one. 


Address of 
J. Einstein, Inc. 


Owing to a typographical error the address of J. 
Einstein, Inc., appearing under the advertisement in a 
recent issue of the Boot and Shoe Recorder was given 
as 9 William St. The correct address is 9 Spruce St., 
and the confusion of names arose from the fact that 
the house has but recently moved from 176 William to 
its present quarters at 9 Spruce St. 


Lynn 


MATERIALS 
FOR FALL 


Lynn Tells What They Lynn views of materials for 
Think About Them fall footwear run something 
like this: Brown and gray kid will be worn. Tanners 
who used to make black kid only are now making 
brown and gray kid for fall. Patent leather vamps of 
brown and gray, as well as black, will be used in 
combination with novelty toppings. 
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Americans 
JAMES -RUSSELL:- LOWELL 
Born Feb.22,1819-Died Aug. 12,1891 (2243 


American Essayist, Poet | 
and Diplomatist 
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“ENDURANCE IS THE CROWNING QUALITY” 


are the words of James Russell Lowell, poet, patriot, diplomat and Sterling American 
—and this is true in leather as well as character or physical strength. 

The wise shoe retailer and manufacturer insist upon STERLING PATENT COLT and 
STERLING PATENT KID in their shoes, because they KNOW that “Endurance is the 
Crowning Quality” of these famous shiny leathers. 


ALS h ce 













IT HAS BEEN THE CONTINUED AIM OF OUR HOUSE TO MAKE SHINY LEATHERS v4 
OF QUALITY TO OUTLAST ALL OTHERS, AND TO BUILD UP A REPUTATION THAT jee 
W ENDURE AS LONG AS PATENT LEATHERS ARE MADE. THAT WE HAVE 7X 
SUCCEEDED IN BOTH OF THESE ENDEAVORS IS OUR HONEST BELIEF. . 
Are you profiting by ordering the below-named Shiny Leathers in your shoes? \ 
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BRISTOL PATENT LEATHER COMPANY, BOSTON, MASSACHUSETTS 
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Appointed a 
Treasury Agent 


W. S. Cruickshank, sales manager of Cass & Daley 
Shoe Co., Salem, has been appointed agent of the 
U. S. Treasury Department to sell thrift and war sav- 
ing stamps, and has received his commission, signed 
by Secretary McAdoo. Employees of Cass & Daley 
Co. hold the high record among Salem firms for buying 


stamps. 


SHOES BY 
MOTOR 


Lynn Manufacturers Lynn manufacturers have 
Will Send a Truck Load established a motor truck 
a Day to New York service to New York. A 
truck leaves Lynn every evening, and arrives in New 
York the next morning, making a non-stop run in 22 
hours. It is figured that a truck will carry about 200 
cases of shoes, worth about $20,000. The shoes will be 
insured against loss, damage and theft during transit. 

It is expected that the Lynn-New York motor truck 
service will be able to trans-ship shoes in New York 
to motor trucks running to Baltimore, New York, Wash- 
ington, Pittsburgh and other points south and west. 


Lynn manufacturers are much pleased with the new . 


motor truck service. An optimistic man among them 
predicts that six trucks will be running from Lynn to 
New York by mid-summer. 

The trucks will bring back from New York leather 
and other supplies. 


SHORTAGE OF 
WHITE SHOES 


Experience With Some Lynn manufacturers are 
Easter Footwear of the ‘opinion that merchants 
May Be Repeated will have the same experience 
with white shoes as they had with Easter footwear. A 
big season seems ahead. Not many white shoes have 
been made up. Scarcity of white leather, of labor and 
of transportation will slow up the manufacture and 
distribution of shoes. 


HELPED THE 
CHILD TO WALK 


A Story of a Kindly Everett Dunbar, Lynn foot- 
Deed That Shoe ologist, was called to attend a 
Clerks May Repeat little girl, eight years old, 
crippled, and unable to run and: play as children do. 
He found that her feet had been crippled by the wear- 
ing of improper shoes, particularly shoes made over 
freak lasts. She even wore braces at times, on her 
aching legs, to help her get about. The footologist 
threw away the mis-fit shoes, put on a pair of nature 
shape shoes that fitted Jarge, and prescribed a system 
of exercise and massage for the feet of the little girl, 
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and in four weeks’ time the little girl was up running 
around and playing like any little girl, blessed with 
good feet. 

Mr. Dunbar mentioned the incident, not to show 
what he did, but to show what others may do by treat- 
ing feet that are crippled by the wearing of improper 
footwear. 


Going to 
South America 

“Eddie” Howard, of Lynn, commercial traveller, 
plans another trip to South America, starting next 
month, if steamship accommodations can be had. He 
has made a trip a year to South America for the past 
eight years, buying and selling goods. 


Selling South 
American Trade 


A leading Lynn shoe manufacturer remarks that 
his sales to Europe are cut off by lack of ships to take 
his goods across, but his sales to the West Indies and 
to South American countries continue to show increase. 


To Start 
Canadian Shop 


Salem Oil & Grease Co., Salem, makers of oils and 
greases for tanners, plans to start a branch factory at 
Quebec, in order to supply its Canadian customers. 


Philadelphia 
FEATURES OF 
SPRING BUSINESS 


Active Demand The call in tht retail stores in 
in Retail Stores women’s goods is very largely for 
the current low cut model dress oxfords, although a 
larger sale of pumps is beginning to make itself evident, 
and the supplies for the most part are coming in with 
a little more promptness. 

There is also a very fair sale of boot styles in wo- 
men’s goods, and in these there is a good showing of 
cloth tops. Some business is being found for white, 
particularly in white kid oxfords, but this ‘business has 
not reached any considerable volume as yet. 


A NEW SHOE 
FACTORY 


To Make Children’s A new manufacturing indus- 
Turns in try has come to Burlington, 
Burlington, N. J. N. J., with the establishment 
of the Burlington Turn Shoe Co., which will make in- 
fants’ and children’s turns and have an initial capacity 
of about 300 pairs per day. The new plant will be put 
into operation as soon as the necessary machinery is 
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Women insist on glove-fitting 


shoes to round out the youthful 
appearance of present dress styles. 
The answer to this demand is lace 
shoes—the only kind that ensures 
an absolutely snug fit around the 
ankle and leg. Lace shoes hold 
their shape better and longer, and 
are also more flexible. 


It’s more profitable for any 
shoe merchant to sell lace shoes, 
because there is no time wasted 
on alterations and adjustments — 
all of which means time, extra 
help and higher selling cost. 


United Fast Color Eyelet Co. 
Boston, Mass. 
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installed. The organization is complete. J. F. Shinn 
is president of the new organization, and H. G. Phillips, 
treasurer. The active heads of the organization are 
familiar with the production of this class of merchan- 
dise and the market for it, having been associatéd with 
the Budd Shoe Co., of Burlington. 


Rubbers and Pumps 
Go Out Together 


To have a situation in which quantities of rubbers 
and pumps go out in the same shipment is at least un- 
usual, but Mr. Scattergood of the Geo. H. West Shoe 
Co., said that is a quite common experience of their 
house during the recent storm. Normally a late spring 
storm would be taken care of by the left-over rubber 
stocks, but since there were no left-over stocks in the 
stores, the coming of wet, slushy weather caused a 
vigorous effort on the part of the retail trade to get at 
least some of their fall shipments. 


MANY ORDERS 
ON HAND 


Pump Styles Mr. Elkin of the manufacturing 
Now Stronger house of Mr. Elkin & Co., said a few 
days ago that they have quite as many orders as they 
know what to do with since it is very difficult to get 
materials and even more difficult to get an adequate 
force of work people. The trade is still clamoring for 
low cuts and duplicate orders that are coming in show 
a very strong demand for pump styles, chiefly the 
plain pumps. Many of their customers, he said, are 
insisting that their fall orders be taken at once before 
advances may be made in prices, a condition that may 
develop within three or four weeks. Material costs 
seem to show evidences of increases that may require 
higher prices for finished merchandise. As an example 
of this he stated that in a sample leather order placed, 
the samples themselves had not as yet arrived, yet they 
were in receipt of a letter from the leather house an- 
nouncing an advance of 9c per foot already. 


To Make McKays 
in Camden 


Isaac Ferris Shoe Co., have turned all of their McKay 
work over to the Camden plant, and the Philadelphia 
factory will be confined entirely to the production of 
welts, the turns being made in Cleveland. The object 
of this change is to increase the McKay production, 
which, it was stated, they feel is made more nearly 
possible by the concentration of this branch of manu- 
facture to one plant. 


Oxfords Are 
Called for 


The factory of Hallahan & Sons finds a sustained 
call for oxford styles, it was stated a few days ago, and 
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they anticipate that this will continue for a consider- 
able period. Tan calf and patent leather are most 
strongly represented in these oxford orders. 


Sales in 
Men’s Shoes 


The trade wants goods in big quantities, Mr. Meany 
of J. I. Meany & Co., said a few days ago, and they are 
doing all they can to ship out their spring orders as 
promptly as circumstances permit. In the men’s lines 
Russia calf and kid are well represented and there seems 
to be something of a tendency toward broader toes. 
The business in the Educator shoes he said was very 
large, and that the volume of this business perhaps 
shows the largest business in the United States on any 
one last, and he is very gratified personally to feel that 
Philadelphia and its surrounding territory is the largest 
distributing point for this shoe. Quite a number of 
fall orders are coming in, he said, although the men of 
the house are not yet out with their fall sample lines. 
This business is largely local in character and is being 
placed thus early with the idea of assuring prompt de- 
livery. In the fall lines, colors seem to show no de- 
crease in popularity, so far as the men’s shoes are con- 
cerned and the dark tan shades prevail very strongly. 


Cincinnati 
By Express and 
Mail Shipments : 

The local shoe industry was in receipt during the past 
week of a large volume of business on advance fall 
orders from all parts of the country, both through 
salesmen and mail orders. 

The shoe manufacturers are resorting to express to 
get shipments to the dealers in a reasonable time, and 
in many cases parcel post is used to insure quick de- 


* livery. Reasonable estimates place the total volume of 


shoe shipments by parcel post and express this year 
five times larger than a year ago. - 


Shoe Trade Headed 
for Prosperity 

Nowhere does there seem to be a feeling other than 
that the shoe business is headed straight for continued 
prosperity. While shoe merchants are buying on a 
liberal basis on advance orders for next fall, they are 
basing their purchases upon sales of the past two sea- 
sons. There is no apparent desire on the part of the 
shoe dealers as a whole to do other than buy safely. 


Labor Shortage 
Restricts Production 


There seems to be some question as to the ability 
of the manufacturers to maintain their factory capaci- 
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have a sturdy quality and sensible style 
value that means much to the retailer 
who wants to increase the “steady trade.” 






































BILLIKEN 


The Kiddies All 
Like Billiken Shoes 


Give the Kiddies’ Feet a Treat 
“DILLIKEN” shoes not only 


please the children, but by 
keeping shoe bills within bounds, 


LACE 
D Width Only 
4-8 





#00—Patent..... .$2.15 
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appeal to the mother. Absolutely Fireproof 
“Billiken” is a harmony that ties AH ot el Chels ea 
together Manufacturer, Mer- West Twenttaw YORK CITY 
chant, Buyer and Wearer, and S00 ROOMS, EUROPEAN PLAN. ., 490 BATHS 
brings to the Retailer the other Room with private bath, $2.00 

one geen re pct eee 


and 
up. 
Table d’Hote Dinner, 75c up. Cafe attached 
To Reach Hotel Chelsea 
From Pennsylvania Station, Seventh Avenue car south to 
Twenty-third Street. 
Grand Central, Fourth Avenue car south to Twenty-third 


Lackawanna Reading, Baltimore & Jersey 
Central and Valley R. R. take Tweaty- 
third Street crosstown car east to 

Princes’ 5 Piers foot West Twenty-third Street, 

© Twenty: Street crosstown car. 

WRITE FOR COLORED MAP OF NEW YORE 


fellow’s customer. 


Write or wire today for our 
“Billiken” proposition and get 
the agency for America’s most 
successful shoe for children. The 
shoe the child outgrows. 


McElroy-Sloan 
Shoe Co. 


Manufacturers 


St. Louis, Mo. 
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ties above a sixty per cent point, due to labor shortage. 
There is a real and serious curtailment in factory output 
on account of labor conditions, which gives good rea- 
son for shoe merchants getting their orders placed and 
accepted as far ahead as possible in order to permit 
the manufacturers full leeway and opportunity to make 
up and deliver the shoes. 


Features of 
Retail Demand 


Demand in the retail stores is running strongly in 
favor of oxfords in women’s shoes, with several shades 
of brown calf and several shades of gray kid, and black 
patent leather, being the favorites. The shoes in brown 
usually carry 1% inch Cuban type of heel, while the 
gray kid and black patent leather carry a Louis heel. 

Shoe dealers are expressing disappointment thus far 


that there has been no active demand for white kid 


boots, on which many of the shoe dealers are well 
stocked. One prominent: retail distributor of shoes 
has expressed the wish that he could turn his stock 
of white kid shoes into white oxfords, for which he 
predicts an unusually strong call during the heated 
term. 


Personal Notes 
in the Market = 


James P. Orr of the Potter Shoe Company returned 
from his winter vacation in Florida the first part of 
April. 

G. R. Van Meter, manager of the Gibson Boot Shop, 


who has opened up branch stores in both Camp Taylor. 


and Camp Sheridan, went to Montgomery recently 
to spend a few days. He will study the demands of 
the soldiers in that camp in order that he may keep 
his store stocked with the proper kind of military 
footwear. . 


Eli Radlesheimer, manager of the Famous Shoe Store, 
Nashville, was a visitor at the Krohn-Fechheimer shoe 
factory recently. 


TO COMBAT 
TRADE EVILS 


Active Work of The regular meeting of the 
Shoe Selling Group Retail Shoe Selling Group was 
held on last Wednesday morning at the Chamber of 
Commerce. Trade conditions involving prices on re- 
pair work were discussed and some sentiment was ex- 
pressed which opposed certain increases, but no definite 
decision was reached. The presence in the trade of a 
disturbing element in the form of a manufacturer’s 
representative who has been selling some ladies’ shoes 
to the consumers at greatly reduced prices, was also a 
matter brought up for consideration. Active steps were 
discussed to meet conditions of this kind. 
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Julian Entertains 
Secretary Daniels 


W. A. Julian of The Julian & Kokenge Co. enter- 
tained Secretary Daniels as his personal guest during 
the secretary’s recent visit to Cincinnati in connection 
with the great Liberty Loan Campaign, which is being 
conducted here with wonderful success. 


Shoeman Goes to 
Camp Sherman 


Ira H. Tudor of the Gibson Boot Shop and formerly 
with the local Regal store, gave up his position this 
week preparatory to his departure for Camp Sherman. 
Mr. Tudor will leave on April 27. 


Orr Features Better 
Salesmanship 


A demonstration sale was a feature at Potter’s Shoe 
Store last week when W. E. Cavanaugh of the men’s 
department sold one of the clerks a pair of shoes. The 
purpose was to bring out points in salesmanship before 
Miss Sullivan, an instructor, who goes to the store 
every Thursday and holds classes on that subject. J. P.. 
Orr admitted that the sale was well conducted and that 
he didn’t think he could have done it better. 


Personalities 
in the Market 


F. X. Owens of the Manss-Owens Company went to 
Chicago, Detroit and a number of other cities near the 
Great Lakes last week on a business trip. 

E. K. Woodrow, manager of sales and advertising of 
the Krohn-Fechheimer Company, has been in the East 
during the past week. 


Grand Rapids 


ADVANCE BUYING 
THE KEYNOTE 


Key to Solution of “It isn’t a question of getting 
Current Difficulties orders; what bothers us is 
production and delivery,” says Arthur W. Krause of 
the Hirth-Krause company, and all the others express 
themselves to the same effect. “Recently in Chicago 
I was shown samples of leather which the government 
is using for making army shoes,” said H. F. Johnson of 
the Rindge-Kalmbach-Logie Company. “The govern- 
ment wants 1,000,000 pairs of shoes a month and the. 
order will be larger as the army grows instead 
of getting smaller, and this means that those in the 
peaceful walks of life will have to take what they can 
get.” “Leather is fairly easy just now but thread is 
short. Labor is short and it is difficult to make ship- 
ments even by express,” said G. J. Wessink of the Her- 
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The Season’s ‘Biggest Sellers. 


IN-STOCK for 
IMMEDIATE SHIPMENT! 


ee 451 Dawn Gray Kid, 9-inch Lace Boot, Leather Louis Heel, B-D....86.00 
454 Silver Gray Kid Lace Boot, Covered Louis Heel, Turn, B-C.... 6.00 
438 Dove Gray Suede Lace Boot, Covered Louis Heel, B-D 
439 Ivory Suede Lace Boot, Covered Louis Heel, B-D 
Dark Gray Suede Lace Boot, Covered Louis Heel, Turn, B-D... 4. 
404 White Kid Lace Boot, Covered Louis Heel, A-D 
White Kid 9-inch Lace Boot, Covered Full Louis Heel, Turn, A-D 4.75 
Mahogany Calf Oxford, Leather Louis Heel, A-D 3.50 
Mahogany Calf Oxford, Im. Wing Tip, 14-8 Cuban Heel, B-D.. 3.25 
Black Kid Oxford, Im. Tip, Leather Louis Heel, B-D 
Dull Kid Plain Pump, 12-8 Heel 
Same with Leather Louis Heel 


STYLE NO. 277 


Similar Styles in Pumps in Patent Leather and White Canvas 
: Send for Mlustrated Circular and Price List 


THE BOARDMAN SHOE CO. 


564. Atlantic Ave., Boston, Mass. 


STYLE NO. 279 

















“ORDER NOW”. 


“Coast Line” Solhies Shoes 


Most attractive styles. 
Prices and terms right. 
Samples can be 


seen at 


BUILDING BUSINESS 


The Credit Clearing House, 
440 Fourth Ave 

New York City. 
Gentlemen:— 

We are pleased to enclose herewith our statement for the 
close of our fiscal year ending January 31st, 1918. 

To no other source of credit information are we so greatly 
indebted as we are to The Credit Clearing House since the 
settlement made. with our creditors in 1915. ‘a 

ton Office, 207 Essex 

We call to your attention that the loans made to us at § — ’ 

; St., Room 404, Chi 


that time to effect a settlement have been paid in full; that cago 
we are declaring a substantial dividend, and that we have _ Office, Lees Building, 19 


a bank balance more than adequate. South Wells St. New York 
We thank The Credit moe House phy op o con- Office, Marbridge Build- 

siderations shown in the past three years, and hope that our 1328 Broadway. 

future relations will continue both pleasant and profitable, ing, a 


Yours very truly, 





Req for pl 
and prices direct to 
the Worcester office 
will have immediate 
attention. 








The Credit Clearing House —S AB ii 
“Builder of Better Credits” The Wiley - Bickf. or d - Sweet Co. 
Offices in all important cities * Factories at 
Executive Offices: 440 Fourth Ave., New York, N. Y. Worcester, Mass. Hartford, Conn. 
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old-Bertsch Company. Summarizing the situation, most 
of the shoe making materials are difficult to obtain 
either because of scarcity or slow deliveries, shipping 
has been badly handicapped by the general railroad 
situation and there is not enough labor to go around. 
The trade here are advising their customers to antici- 
pate their needs as far in advance as possible. This 
does not imply large orders, but it does mean that 
dealers should keep their eye on stocks and buy two or 
three months ahead of actual needs. 


Popular Demand for 
Medium Grades 

Business generally in this market is good. The 
travelers are all out and they are sending in some very 


good orders, fully up to former seasons and in some . 


territories ahead. There is less disposition to be criti- 
cal as to price, if deliveries can be assured, but the 
popular demand is for the medium grades. The trade, 
it is said, is also easier to satisfy as to quality. The 
retail trade reports that the ultimate buyers are also 
much more easily satisfied. 


Pump Season Begins 
to Develop 

In women’s shoes a strong demand is reported for 
the greys and that the pearl greys are almost out of 
market. Oxfords with military and also with Louis 
heels are popular. The summer demand for pumps 


is developing early and promises to be a strong feature~~ 


in the warm weather trade. It is early for tennis and 
allied lines, but the prospects for the season are con- 
sidered excellent. In men’s shoes the tendency is said 
to be for Blutcher and army types. In women’s shoes 
fabrics are having very good success. 


Installing New Repair 
Departments 

Repairing shoes has developed into an important in- 
dustry as a side line to selling them. -Stores that never 
had repair departments are putting them in, and those 


who had them before are making them larger. Dealers - 


who are putting in such departments are not doing it 
for the fun of the thing, but are making it a profitable 
part of the business. 


Death of Leather 
Trade Veteran 
George Metz one of the. pioneers in the leather: in- 
dustry of Western Michigan, died at his home in this 
city, March 30. He was born in Germany in 1839, 
came to this country as a young man and to Michigan 
in 1868 when he established a tannery at Holland. In 
1885 he came to Grand Rapids and established the 
Giand Rapids Leather Company. In recent years he 
gave his attention to varied interests in Grand Rapids. 
He was-a high type of business man, straightforward, 
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always dependable and held a high place in the com- 
munity. 


Personalities in 
the Market 

Samuel Krause is spending the month in Florida, 
accompanied by his wife. 

G. A. Krause has purchased an eighty acre farm 
about half way between the city and the Hirth-Krause 
factory at Rockford and will spend much of his time 
there during the summer. 


Backing Up the 
Government 

The Rindge-Kalmbach-Logie Company for several 
months has been enclosing leaflets carrying messages 
of thrift, economy, good citizenship and patriotism in 
the weekly pay envelope of employes, and some=very 
encouraging results have been noted. The first week 
in April envelopes had appeals for the Liberty Loan. ° 
The leaflets are short, terse, and to the point, and H. F. 
Johnson says employes seem to receive them with much, 
favor. 


New Headquarters for 
Herold-Bertsch 

“The Herold-Bertsch Shoe Co.,” says G. J. Wissink, 
secretary, “has just completed a deal whereby we ob- 
tain a lease for 14 years on the Leonard Building in 
this city, occupied at present by the Elliott Machine 
Co. The Elliott Machine Co. will take other quarters 
in the next 60 days and during June or July of this 
year we will move our factory and offices to that locas 
tion. The building is located on Commerce street, is 
better situated_in the wholesale district, and is very 
much better equipped to handle our business effi- 
ciently and well than the building we are in at this time. 
The building is brick, seven stories high, has a mezza- 
nine floor and a basement, making it virtually nine 
stories. We will occupy all of it and hope to do a nice 
increased business each year we are there.” 


Boston 


THE NEW SOUTH : 
POSTAL STATION 
A Service Feature Postmaster William F. Murray 
in Shoe District extends a cordial invitation to 
the members of the Shoe and Leather Exchange and 
other business men located in the shoe and leather 
district to be present at the new South Postal Station, 
corner of Beach street and Atlantic Avenue, on Wed- 
nesday, May 1, from 12 noon until 2 P. M., for the 
purpose of inspecting the building previous to its for- 
mal dedication on Saturday evening, May 4. 
Postmaster Murray will explain-the objects the local 
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Notre Soeur 








French Stage . 
The Very Latest From “The Land of Trenches” 


Salesmen are now in their respective territories. They have. 
Real Merchandise to offer. Arrange to place your orders when 
they visit you, for they will make but one visit to you this-season 
—that insures Conservation and Shoes for You. 


Very Respectfully 


i. Sullivan & Company 
Makers of Pretty Shoes for Women CINCINNATI, OHIO 
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postal service expects to attain through the operation of 
this station and the benefits to be derived therefrom 
by the people in the shoe and leather district. 

This postal station is located in a three-story build- 
ing erected exclusively for postoffice purposes. The 
three workroom floors contaiti approximately 31,000 
square feet of floor:space. It is fully equipped with 
the latest postoffice machinery and mechanical devices 
for the prompt and efficient handling of mail. It is 
the last word in postoffice stations, both in mechanical 
equipment and layout. 

Mail deposited in the shoe and leather district will 
be received at that station for distribution.and dispatch. 
Facilities for money order and registry business are 
provided, as well as arrangements for the sale of stamps 
and receipt of parcel post. 


OVER THE TOP 
FOR LIBERTY 


Remarkable Record in In the Liberty Loan drive 
Lawrence Organization the A. C. Lawrence Leather 
Co. ‘has achieved a high record. In the Boston head- 
quarters and branch stores Honor Cards are displayed 
in recognition of subscriptions from 100 
per cent of the employees, the subscrip- 
tions from 142 people totaling $16,000. 
The A. C. Lawrence Leather Co.’s Pea- 
body plant and offices made a record of 
85 per cent, totaling $147,000 from 2756 
people; a number of the departments mak- 
ing a 100 per cent score; 91 percent of 
the 800 employees of the National Calf- 
skin Co., Peabody, subscribed $84,600; 
$4,400. was subscribed from the 95 em- 
ployees of the Winchester Tannery Co., 
Winchester, N. H., making a score of 80 
per cent. Taken as a whole, the sub- 
scriptions exceeded $250,000 from 3,793 
people, making an 86 per cent score. 
Especially notable was the patriotic at- 
titude of employees of foreign birth, one 
of whom produced $500 in cash in pay- 
ment for bonds to maintain the liberty 
which America is now defending on the battlefield. 


WILL WOMEN HEED 
THE CALL OF INDUSTRY 


Interesting Step Current Boston newspapers 
in Boston to carry a “Help Wanted” adver- 
Stimulate Interest tisement reading: 

“Women with babies or small children, experienced 
shoe stitchers only, may obtain employment at Thomas 
G. Plant Company, Centre and Bickford Sts., Jamaica 
Plain. While mothers are profitably employed in our 
factory, we are prepared to take care of their small 
children in our nursery and kindergarten, which will 
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be in charge of a competent nurse and trained teacher. 
Mothers may bring their little ones and feel perfectly 
easy in their mind about their care. Relatives of the 
many loyal men who are in any branch of the United 
States service will be given special consideration and 
will find working conditions here ideal. Every safe- 
guard for health and welfare.” 


PROMINENT LEATHER 
MERCHANT DIES 


Louis Leviseur, Boston 
Merchant, Was of Boston leather firm of 
Leviseur & Conway Leviseur & Conway, died 
on Friday, at the age of sixty-three years. He had 
been ill for a year, yet his death came suddenly and 
was from cerebral hemorrhage. 

Louis Leviseur came to America at the age of four- 
teen years from Europe, where he was born, and as a 
boy and youth he lived in Roxbury. When he was a 
young man he started in the leather business, in which 
he had ever since continued. In recent years his busi- 
ness associations had been as Leviseur & Conway, whose 
place of business is in South street. 


Louis Leviseur, of the 








A PERFECT SCORE ON THE LIBERTY LOAN 


Boston offices of A. C. Lawrence Leather Co. display honor cards in recognition 
of 100 per cent subscriptions 


Mr. Leviseur is survived by his widow, his son, Lieut. 
Frederick J. Leviseur, and his daughter, Mrs. Samuel 
J. Newman. Mr. Leviseur’s home had been in Com- 
monwealth avenue for many years and he had a sum- 
mer residence at Beverly. 


IMPORTANT RULINGS 
ON SHIPMENTS 


For Guidance of Shippe.s of leather and foot- 
Entire Shoe Trade wear are notified through the 
New England Shoe and Leather Association that ef- 
fective on or about May 10 the Merchants and Miners’ 
Transportation Co. will decline to receive further ship- 











This Splendid Army Shoe InStock in Large Quantities 


For Immediate Shipment 
C241 


Men’s “Brown’s Army Shoe,” Tan Chrome 
Blucher, % Double Sole, 1 Inch Heel, Goodyear 
Welt, Munson Army Last. B, C, D and E 
Widths, Sizes 5-11. 


Price $4.00 


The quantity that we now 
have in stock insures our 
being able to ship immedi- 
ately upon receipt of your 
order. 


Drow Daoe Gowan, Manufacturers, St. Louis, U. 8. A. 
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ments for transportation consisting of any package, 
bundle or piece of freight weighing less than 40 lbs., 
with the following exceptions: 


“Wooden boxes of uniform size and shape weighing 
less than 40 pounds, will be accepted if strapped to- 
gether to weigh not less than 40 pounds, in the follow- 
ing manner: 

“(a) Wooden strips not less than one-half inch thick 
and not less than three inches wide securely nailed to 
the four sides of the combined package provided the 
material used in the container is of such thickness as to 
make such packages sufficiently strong when the strips 
are nailed thereto, to withstand the ordinary handling 
in transportation; or 

“(b) Wooden strips not less than one-half inch 
thick and not less than four inches wide securely nailed 
to the two sides of the package with the largest area 
and metal bands not less than three-eighths inch wide 
encircling the edge of both ends of the combined pack- 
age, provided the material used in the container is of 
such thickness as to make such packages sufficiently 
strong when the strips are nailed thereto,.to withstand 
the ordinary handling in transportation. 

“Boxes made of material other than wood, of uni- 
form size and shape weighing less than 40 pounds wii! 
be accepted if strapped together to weight not less 
than 40 pounds, with two metal bands not less than 
three-eighths inch wide encircling the combined pack- 
age around the center and traversing the six exposed 
parts of the combined package tightly drawn and 
fastened to prevent such packages from coming apart 
in the ordinary handling in transportation.” 


In this connection, shippers are also reminded that 
effective May 1 the express companies will put into 
effect important changes in the rules governing the 
marking of packages. The new rule, known as Rule 30 
of the Official Express Classification, reads as follows: 


“(a) Each package, bundle or loose piece in a ship- 
ment must be plainly, legibly and durably marked, 
showing the name of the only consignee, and of only 
one station, town or city and state to which destined. 

“(b) Shipments wrapped in paper, or packed in 
boxes, crates, barrels, corrugated paper or fibre-board 
containers must be marked with pen, brush, stencil, 
waterproof crayon, or by label securely attached with 
glue or equally good adhesive. Such shipments must 
not be accepted when marked only with tag except as 
provided below.” 2 

It is stated that during the past year the express 
companies received 300,000 shipments without marks, 
or with the marks so obliterated that it was impossible 
to forward to destination. 


Brockton 


LARGE .FACTORY 
ADDITION 


Increase Output Thompson Bros., snc., manu- 
in the Near Future facturers of men’s fine shoes, 
have plans completed for two additions to their plant 
on Summer street. When the new additions are occu- 
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pied they will increase the daily output from 1,200 
to $1,500 pairs. -They will be ready about June 1. One 
will be four stories high, 100 by 40 feet, joining the 
center of the main building. The other is 25 by 40 
feet, also four stories high. Both the new wings will 
be fitted up with electric motors for operating the ma- 
chinery of the various departments. Laurie S. Mac- 
donald, general manager of Thompson Bros., Inc., 
says: “The demand for our line of men’s shoes and 
the increase in our output of women’s footwear re- 
quire increased capacity at our plant. The new addi- 
tion will be rushed to completion as rapidly as possible.” 


HIGH COST OF 
TRANSPORTATION 


Shoes Wanted As indicating the insistence on the 
in a Hurry part of retail shoe merchants on get- 
ting spring orders delivered quickly, the following in- 
cident is worth quoting: Among the customers of one 
of Brockton’s largest concerns is a merchant located 
in the State of Washington. His spring order amounted 
to 57 dozen pairs. These came through late, and 
express or freight transportation would entail still 
further delay. 


Fifty-seven Varieties 
of Packages 


As a practical method of getting these 57 dozen 
pairs from Brockton to the State of Washington with 
the least possible delay the merchant ordered them 
sent by parcel post in 57 different packages, 12 pairs 
to a package. The total cost of this method of trans- 
portation was $228, or about $4 a package. This added 
an average of about 35 cents a pair to the cost of the 
shoe. It shows how badly footwear is needed just 
now, and also proves that the merchant wanted made- 
in-Brockton footwear regardless of expense. 


NEW SHOE 
CONCERN 


Production In the town of Avon, which adjoins 
Soon to Begin Brockton on the north, a new shoe 
manufacturing concern is shortly to engage in business. 
Its members are: Joseph A. Gill and William E. Miller, 
both skilled shoe workers and of recent years employed 
at the factory of Doherty Bros. in Avon. Messrs. Gill 
and Miller have taken a lease of the former L. G. 
Littlefield factory and will manufacture men’s and 
boys’ welt shoes. They plan to begin production early 
in May. 

BIDS FOR 

ARMY SHOES 

New Contracts The Quartermaster’s Depart- 
Soon to Be Placed ment of the United States Army 
will on April 29 open in Washington, D. C., bids for 
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QUICK MO 
READY FOR AT-ONCE SHIPMENT 















No. 410—$3.35 No. 1139—$2.90 
BROWN CHROME OXFORD WHITE REIGNSKIN OXFORD 


Imitation Wing Tip, Perforated Vamp Plain Toe, Leather Sole, 12-8 White 
and Front, 13-8 Cuban Heel, Broadway eo Heel, Radcliffe Last. A ’ 


No. 1021—$2.10 


WHITE CANVAS OXFORD 


Tip, White Rubber Sole and Heel, 
a ead Last, Goodyear Welt. B 
to 











Last. A to D. 












Order From e 
This Page » 











No. 1309—$3.25 
EIGHT INCH WHITE REIGNSKIN 
LACE 
Plain Toe, White Welting, Leather Sole, 


White Enameled Louis Heel, Minuette Last, 
AA to D. 


‘oodyear Welt. 





No. 1434—$4.60 


EIGHT INCH TONY RED LACE 


Imitation Wing Tip, White Welting, 
12-8 wx" — Last, Goodyear 


Imitation Wing Tip, Imitation Welt, 
No. 412—$3.25 Welt. A 
DULL CALF OXFORD | 


Perforated Vamp and Front, Louis 
Heel, 5th Avenue Last. B to D. } 
{ Imitation Tip, 12-8 Heel, Radcliffe 
Last, Goodyear Welt. A to D. 


Thomson-Crooker Shoe Co. 


ROXBURY CROSSING, BOSTON, MASS. 


No. 1393—$5.00 
NINE INCH BROWN KID LACE 
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between 3,000,000 and 4,000,000 pairs of army welt 
shoes. Several local shoe manufacturing concerns are 
among the bidders. These shoes are desired for May, 
June and July deliveries as a part of the large supply 
of footwear required by General Pershing for the great 
American army which is being assembled in France. 
Two changes are ordered in the new shoes. Each 
‘pair will be soaked in a waterproof solution and the 
soles will be hobnailed in a similar way to those turned 
out early in the war for French, Italian and Russian 
soldiers. 


IN CHARGE OF WOMEN’S. 
SHOE FACTORY 


Former Brocktonian ‘Lawrence H. Cox, for several 
in New Position years associated with Thomas 
G. Plant Company and other concerns, and later an 
agent for the United Shoe Machinery Corporation, has 
been engaged to take charge of the W. L. Douglas 
Shoe Company’s new factory for the production of 
women’s shoes. Mr. Cox is a son of Edward D. Cox, 
the latter occupying a high official position with the 
United Shoe Machinery Corporation and a veteran 
in their service. Mr. Cox, Jr., has had a practical 
training under his father’s direction, and although yet 
in his twenties is thoroughly familiar with all details 
concerning the production of women’s footwear. 


MEN’S SHOES 
ON MEN’S FEET 


A Feature of An innovation in style 
Forthcoming Style Show shows is that which is 
planned for July 8 to 12 at the Copley-Plaza Hotel, 
Boston, when for the first time men’s shoes will be 
shown on the feet of young men. Brockton shoe man- 
ufacturing houses that have been approached by R. J. 
Walsh, who is manager of the Style Show, have re- 
sponded numerously to this novel idea. Several local 
concerns have already signified their intention of being 
represented, while others are to follow. Visiting buyers, 
of whom there will be many, will have a practical 
demonstration of up-to-date styles not in empty shoes 
but on the feet of young men who will represent their 
customers. 


Haverhill 


BRINGING HELP 
IN A LIMOUSINE 


New Method of A member of one of Haverhill’s 
Transporting shoe manufacturing firms re- 
Needed Employees lated this recent happening as 
illustrating the difficulties which Haverhill manufac- 
turers are having at the present time in getting help 
for the various departments of their factories. A Good- 
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year stitcher was needed, the regular operative being 
ill. It was learned that a man in a neighboring town. 
was available and that the only way to get him was 
to make a personal trip and bring him back by auto- 
mobile. It happened that the factory superintendent, 
who was to make the journey in an open car, was unable 
to go, and one of the members of the firm drove his 
closed car instead. The employee was safely brought 
to Haverhill and landed at the factory. As showing 
the independent attitude of labor, his remark is inter- 
esting. It was to this effect: “If you’d come after me 
in an open car I wouldn’t have come. It was the ride 

in the closed car that did the trick.” ; 


LIBERTY LOAN 
PARADE 


Demonstration in Which A patriotic parade recently 
Shoe Manufacturing was held in Haverhill as a 
Concerns Took Part means of boosting sales for 
the third Liberty Loan and many shoe manufacturers 
and employees were represented. Among the local trade 
houses represented were: United Shoe Machinery Cor- 
poration, with band; J. H. Winchell & Co., Witherell 
& Dobbins Co., Butler & Haseltine, Inc., Bradley Shoe 
Co., Liberty-Durgin, Inc., Charles K. Fox, Inc., B.*E. 
Cole Co., Inc. and Ruddock Shoe Co. The parade, 
in which the military was strongly featured, was wit- 
nessed by thousands and proved an important factor in 
boosting the sale of Liberty Bonds in Haverhill. 


ONLY HIGH PRICES 
IN SIGHT 


Demand for Materials Haverhill shoe manufac- 
Exeeds Supply turers can see nothing in 
sight but high prices for shoes. The scarcity of desir- 
able leather and the fact that manufacturers are bid- 
ding against one another for supplies naturally sends 
up prices. This is particularly true of the cocoa brown 
kid and calf, which are having such a tremendous run 
for spring and summer as well as for fall footwear. 
Add to this the increased cost of other materials which 
enter into shoes, the scarcity of labor and the high 
wages demanded, and the merchant can readily under- 
stand that any dream which he has had of lower prices 
can’t be realized. 


INTERESTED IN 

STYLE SHOW 

Numerous Concerns The Style Show to be held at 
Will Be Represented the Copley-Plaa Hotel, Bos- 
ton, July 8 to 12, is the most ambitious affair of its 
kind ever attempted in New England. R. J. Walsh, 
who is the originator and manager, has met with a 
ready response from Haverhill shoe manufacturing 
concerns. More than twenty have already signified 
their intention of being represented at the show, while 
others. will be added during the present month. 





{08 BOOT AND SHOE RECORDER April 27, 1918 







ES) 











~S CIP tit. 








oo 








yA 


THE ‘MARSHALL SAMPLE TRAY 





THE LINE WITH A RECORD FOR RESULTS 


* 4t the Front’’ 





- vs60. Victory Blucher. Plain toe offi- 
boot. Brown Cordovan. On the 
“How's that last.” 


C‘S*MARSHALL: COMPANY 





BROCKTON , MASS. 


READY TO SHIP TAN KID BOOTS 


<INBAc THE GROWING MISS 


“Hlelthy-Fut” 


CHICAGO 
211-215 W. Monroe St. 
Med. Tan Kid Hi-Cut, Flexible 
Single Sole, McKay, 10-8 Heel, 
C and D Widths. 


832. 3to7...... 3.75 


Same with Brown 


Cloth Top 
833. 3-7. ..3.15 


Mahogany Patent and Tan Russia Calf 


MAHOGANY PATENT RUSSIA TAN CALF A House Chucked Full of Good Values 
ee eee Are You on Our Mailing List? 


R 2975 Misses’ Low Heel, 1144- R 2972 Misses’ Low Heel, 11}4- 
3, O-D .nccscccecccees $2.65 2, CD wcccccerecccece $2.40 


R2076 ¥. L. 88 Heel, 2%-6, R2973 Y. L. 88 Heel, 24-6, HENRY KLEINE & CO. 
CHICAGO . 


Rae $3.15 TD. cccccdacciscaaia $2.90 Est. 
(¥. L. om English Last) ; 1876 
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Shoes Shown on 
Living Models 


A feature of the Copley-Plaza Style Show which | 


will be of especial interest is-to be a display of women’s 
footwear on 35 young women models. This plan, which 
was successfully pursued in the show last January, will 
be carried out on a much more elaborate scale than 
at that time. Haverhill-made shoes will be literally 
under the spotlight before the gaze of hundreds of 
visiting buyers as the young women models parade 
on the runway at the Plaza ballroom in July. 


MARKETING 

MEN’S SLIPPERS 

Indications Favor The opportunities for the sale of 
Good Demand men’s slippers have been fre- 
quently neglected by retail shoe merchants. This de- 
partment has from time to time urged upon dealers 
the desirability of featuring men’s slippers at all sea- 
sons of the year, instead of during the holiday season 
only, and thereby obtaining additional sales and re- 
sultant profits. Along this line it is interesting to note 
that Knights-Allen Company, well-known manufactur- 
ers of women’s shoes, have added to this production 
a line of men’s slippers, which they are now bringing 


before the trade. These are made up in tan and black’ 


vici. on Romeo, Brighton and Everett patterns, to 
retail at prices ranging from $3.50 to $4. 


St Louis 


NO SUMMER 

SHUT-DOWNS PLANNED 

Conditions Demand St. Louis factories are oper- 
Continuous Operation ating to the full extent of 
labor capacity and are at about 70 per cent of factory 
capacity. This situation, in conjunction with the ag- 
gregate of immediate and fall business which is coming 
in, will necessitate the continuous operation of prac- 
tically all the plants during the entire summer, with 
only such short shut-downs as may be necessary to 
clean up or to put equipment in repair. Fill-in busi- 
ness from the retail trade is heavy, while orders for 
prompt delivery show confidence in the aggregate of 
summer business. This late buying for the summer 
season will bring the total up to the full expectations 
of the manufacturers and will aid in bringing about 
the desire of the factory executives that the plants be 
kept running more steadily through the year instead 
of the irregularity of seasonal operation which has 
prevailed until within the very recent past. 


Staples vs. Novelties 
in Boot Heights 

The orders which are coming for fall delivery are 
indicative of the fact that the retail trade will stick 
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very closely to the requests of the Government as to 
colors and designs as well as heights. The manufac- 
turers, in preparing their samples, also held closely to 
the Government requirements, and this helped ma- 
terially. It is a notable fact that while in the staples 
and similar lines the trade has been content with the 
8% inch height in women’s boots, when it comes to 
novelties it has for the most part insisted on the 9 inch 
height. In vamp lengths 35% inches is about the limit, 
despite reported tendencies in the East to even the 4 


‘inch length. The height of heel, also, is not being run 


to over 17 and 18-eighths when the Louis is utilized. 


Trade Leader Considered 


‘for Senatorship 


The death in Washington of United States Senator 
Stone of Missouri has led in recent days to some con- 
sideration in the public gossip at least of John C. Rob- 
erts, vice-president of the International Shoe Company 
and manager of the Friedman-Shelby Branch, as the 
appointee for the short period elapsing before an election 
can be held. Mr. Roberts has always been a consistently 
active business Democrat, but the action of the Gov- 
ernor of the state is not easily forecasted, because of 
some peculiar political conditions existing in Missouri 
which render necessary extreme care in the light of the 
recent past and existing representation of the state in 
the Senate. Mr. Roberts’ business life has given 
him prominence, as well as his political activity, and 
his consideration at least would be a natural step. 


Davis on Eastern 
Buying Trip 
H. A. Davis, of the Rhein Shoe Co., which recently 


established: itself at 1508 Washington Ave., has gone 


east, leaving April 20, for the purpose of completing 
the buying of fall footwear for his concern’s operations. 
The company is now well established in its location and 
is putting into effect its plans for the development of its 
business along the new line laid down in forming the 
company. 


Expansion in 
Findings Lines 

The Lincoln Co., dealers in findings and shoe store 
supplies, have removed, because of their need of larger 
space, from the Leather Trades Building to the Misval 
Building at 1508 Washington Ave., in the center of 
the most active portion of the St. Louis wholesale shoe 
district. ‘The company has taken the entire fourth 


. floor, which will more than triple the space which it 


has occupied in the past. The stock will be largely 
increased and extended. The operations of the com- 
pany are in the hands of Norman Lincoln, the other 
principal member, Captain Atwell T. Lincoln, being 
in the military service, for which he volunteered at the 
first formation of training camps for officers. 
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STOCK NUMBERS 


136—Mahogany Colored Calf Blu. Single 
Sole, 11%%-in. Heel. C to E, 5 to 11... .$5.00 
137—Gun Metal Blu. Single Sole, 1%-in. 
Pinel. < to By 8 Oe Shick ccacdsval $4.25 
MONARCH LAST 

































“Keith’s Konqueror” shoes are favored by 
those who seek style, dependable work- 
manship, and uniform quality. 








Dealers handling this line have placed 
themselves at the top of the trade in- 
their communities. 








You could sell “Keith’s Konquerors” to 
excellent advantage. 











: Send for Catalogue 


THE PRESTON B. KEITH SHOE CO. 


ein tie MANUFACTURERS New York Office 
oston e os 
207 Essex Street Brockton. [Campello Station] Mass. ee a 


Room 207 N. B.—Interest yourself in Unlocked Process Shoes 299 Broadway 





Stamp Disko The “Royal” 


One of forty good selling styles of 
“Fiske” Shoes is being shown in Ameri- 
ca’s leading shoe stores with every de- 
gree of confidence on the part of sales- 
men that it will maintain and enhance 
the reputation of the store. It is not 
a cheap shoe, for all its’price may lead 
you to think it is; but a dependable 
piece of shoemaking, the result of vol- 
ume production on narrow margins of 
profit. Pairs or cases at the one price, 


$3.75 f. o. b. Boston or Chicago. Ship- 
ments from stock. 


Stock No. 500 


Stylish English Model FISKE SHOE & LEATHER CO. 
Gun Metal Bal. Mat Top. Invisibl 
“fae RCAeen BOSTON CHICAGO 
Price $3.75 717 Atlantic Ave. 301 W. Monroe St. 
“The Line That’s No Trouble to Sell” 




















j 
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Traveling Shoe Salesmen 


Activities of our Trade Ambassadors 
On and Off the Road 


| SUMAAACUAAMTAEVAANEOAOESAOAAAANAAALOLUDAOAVANOADOAUSAOOOOAOGGOOUMEOLOOMUEAGOCAOBGUCACAMCUCALARAGUOCOUOOCACOUAGCOUOUCCOCLLGOAGLAOOOOOLCAMACOMMEOOCAUAAQOOGUACGUULCTANLLOULAOLALACAONL 





2 = 








PATRIOTISM loyalty in checking, aside from my _ patriotism. 
ON THE ROAD “In leaving Atlanta a few days ago for Columbus, 
And an Interesting The “Recorder” has re- Ga., and upon my arrival at latter city, I discovered 
Sidelight on Traveling ceived a letter from a vet- that some comtemptible pro-German erased my service 


stars from one end of my trunk. Mr. 
Waldren of Hotel Rankin advised 
me to report same, which I did to 
the Federal officer in Columbus, 
who, with the Secret Service, are in- 
vestigating same, as it was in my 
opinion done on the train. I was 
told that it was adding another link 
in a chain of evidence which all true 
Americans can help to discover, and 
I feel personally it was as much of 
an insult as though the American 
flag had been on my trunk, and 
these warm hearted, patriotic South- 
ern people have resented it. 


eran Boston shoe traveler covering 
the South which throws an interesting 
light on some things with which not 
only individuals but the nation have 
to contend. It reads in part: 

“As you know, my two dear boys 
are in the service, one in France on 
the firing line (Battery A, 101st Field 
Artillery), the other in the navy at 
Newport, both enlisted and not 
drafted. 

“My pride in them and the good 
American red blood which I possess 
prompted me to have painted on 
both of my merchandise trunks a 
service flag of two stars, and am told- 
by baggage men it is the only one 
on the road thus far, and the cour- 


tesy given me has been one of HARRY H. RIPLEY 


“You may use your judgment in 
publishing this, and if in your opin- 
ion it would handicap the investiga- 

(Continued on page 113) 











Pennsylvania Shoe Travelers’ Association Annual Banquet, William Penn- Hotel,. Pittsburgh, Pa., April- 15, 1918. 
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ARE THE SEASON’S SUCCESSES - 


A favorable buy enables us to offer these wanted 
oxford styles at a special figure, and to assure you 


IMMEDIATE DELIVERY—FROM STOCK 
They are flexible McKay sewed, felt faced, inner 
sole leather sock; smooth interior, French 
leather heel with aluminum plate. 













C to E, 2% to 8 


$ 2.37% 
(Except White Nubuck) 5o03—Brown, yA Side, Imt. Wi 








5340—Pat. Chrome, Plain Toe, $2.374% 


Nw 


5341—H B Genuine Ki 5542—Black, Genuine Kid, Imt. T 
ae oe, Se $2.37% pacteiseca 5336—White Nubuck, Imt. Tip, $2.50 


Poiyell Campbell 122-124 Duane Street 
& New York City 


r READY "7 WORK SHOES 


For At Once Shipment (UNION MADE) 
“FOR HARD WORK AND ROUGH WEAR” 


Style 1307—Black Kid Pump 

A : ALL DS IN STOCK 
Y Louis Leather Heel, Turn. P a. repay “ 
A, 3% to 8; B, C, D, ee 
2% to 8. 

























for 
$4.00 Men, Boys, 
— Little 







Our large stock en- 
ables us to make 
prompt shipments. 


: Style 1308—Patent Pump, % Louis Leather Heel, 





























turn, A, 3% to 8; B, C, D, 2% to 7.......... $4.00 ~_— 
Style 1302—Patent Pump, % Louis Celluloid Heel, ssnish unt’ una 
Ci Th, Ci k,n On dtdcnsdocdtandetanead $3.00 ‘ 
Style 1303—Dull Calf Pump, Covered Heel, a ee full” soles, Goodyear’ Welt, Double 
i B00 Bice ccindeteccenduccianice ee 
; Prices on Request 
IN] SHOE 26 
St. Lous, Mo. 























 ——— 
se iat 








et. Neb.—C. L. Bodwells, 
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Changes in Business 
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The Last Week’s Failures, Suspensions and Changes 


Changes 
Preseste, fi. K. Hamilton, dry goods.and shoes, sold out to James 


Gassville, Ark.—T. A. Johnson, dry goods and shoes, sold a half interest 
to Eugene Horton. 


, Ia.—Matt Ol bought goods and shoe business here. 
ery “R. W. tex oe _— and shoes, sold out to the Walters 


Goods Co. 
pre. F, pel E. Hense, dry goods and shoes, sold out to W. W. Main. 
Chicago, Ill—Moeller Bros. (1272 Milwaukee Ave.), shoes, etc., out of 
business. 
G. J. Murbach, shoes, out of business. 
Charles cay, —- N. Waterbury, shoes, etc., succeeded by Craft Cloth- 


a 1 Shoe Co., wooden solerhoe manufac- 
turers, reported selling or sold out. 

Postville, 5 A —Hub Clothing Store, shoes, etc., Keith Gray admitted. 

yt ame Kas.—Geo. P. Lauttife, shoes, etc., closing out. 

Allenville, Ky. i & wd F ge toon sold = to E. L. Buckley. 

Ca oie , Ky.— ‘ & Son, shoes, etc., closing out. 

ay Siitian ia —Chas. Kaufman Co., Ltd., shoes, etc., Thomas Arrow 

et and buyer for this department to succeed 

the oe. Mr. Ed. Levy. 

Fairmont, Minn.—Mark He Sam Shaiberg, dry goods and shoes, dissolved part- 
nership. Each continues alone. 

Menagha, Minn.—Ed Kitti bought the dry goods and shoe business of 

hn B: 

St. lair, Minn —Hugunin & Schulte. dry goods and shoes, dissolved partner- 
ship. Simon Schulte becomes sole owner. 

Stewartville, Minn-—W. E. Smith, dry goods, shoes and groceries, sold out to 


. L.. Stillwell. 
J. & O. J. Ness bought the G. O. Bursell dry goods and 


Trudta Minn.—P. 
shoe business. 

Creston, Neb.—H. A. Pape bought a dry goods and shoe business here. 

Elkhorn, Neb.—Jos. McArdle, Henry C. Bull and others have ineepemneed, Se —y 
Farmers’ Co-operative Association here to, conduct a dry goods and shoe 
etc., business. 

Detroit, Mich.—Abraham Aschman (Aschman’s Shoe Store) shoes, left town. 

harley & Kalil Co., shoes, removed. 

Baudette, Minn.—J. L. Hackett, shoes, etc., sold out to Henry Asmus. 

Sieepy Eye, Minn.—Salkowski, Glotzbach & Clausen, shoes, etc., succeeded by 
Glotzbach & Clausen. 

Muskegon, Mich.—Veitenheimer-Patterson Shoe Co., shoes, William A. Pat- 
terson retires. 

McComb City, Miss——N. G. Gatlin & Co., shoes, etc., succeeded by E. W. 
Gatlin & Co. 

Gibbon, Minn.—J. A. Monroe, shoes, etc., sold out to B. Karon. 

Brooklyn, N. ¥.—Geo. Baker & Sons, Inc., shoe manufacturers, reported 





sold out. 
Master Shoe Co., Inc., shoes, incorporated with capital of $1,000. 
Princes Bay, N. YY J. Manutty, shoes, discontined. 


Long Island City, N. Y¥.—Francis J. Egan, shoes, discontinued. 
Emanuela —, shoes, sold out. 
angie. o Okla.—. . Smelser, dry goods and shoes, sold out to Geo. 
arne’ 
Skiatook, Okla.—F. A. Taylor, ie’ goods and shoes, sold out to Andy 
Fort Clark, Minn.—E. H. Reid, dry goods and shoes, sold out to Ray ~ 


Watso 
Sidney, ‘Meee —J. H. Hanson, dry.goods and shoes, succeeded by the Sidney 
Mercantile eneaen. 
Hew 5 Langoa, ae —Johnson & Thorne, dry goods and shoes, sold out to 
A. Micke 
wr, Minn.—Earl oS. Guessford bought the J. pe a shoe store. 
Stewartville, Mian.—H. L. Stillwell bought the dry e” and shoes of W. E. 


Pineville, Mo»—C..L. Mosier, dry goods and shoes, sold out to Harry J. 


Sears. 

Belview, Minn.—A. O. Hegna bought the N. M. Strandjoid dry goods and 
shoe business. 

Dunseith, No. Dakota—Gooler & Hosmer, dry goods and shoes, have dis- 
solved partnership. 

Sanger, No. pupae iy Bros., dry goods and shoes, sold out to Johnston 


& 
Baudette, inn —John L. Hackett, dry goods and shoes, Ae out to Henry 
pa, Minn.—Wm. Webster bought the dry goods and shoe business of 
me 
P. Seivert & Son. 






dry goods and shoes, succeeded by the 
Exchange. 
ion Co-operative Association, dry goods and 







Lebanon Farmers’ .Equit 

Rushville, Neb —Farmers’ Uni 
shoes, incorporated; capital, $25,000. N. S. Tausan, Geo. Swick, Harry 
<= S. H. Hess and others. 

City—Progressive Shoe Mfg. Co., Inc., recently incorporated with 

a pe of $20, 

art. Braaf (Est. § (236 Rivington St.), shoes, will discontinue about 


ae & Co. (1903 5th Ave.), shoes, sold out. 
Leon Gewolb (1319 Boston Road), shoes, out of business; succeeded 
by Adolph Gewolb. 
Millfield, Ohio—E. S. Dent, shoes, sold o 
Philadelphia, Pa—Bert C. Flint (644 S. both St.), shoes, out a business. 
Mann's Choice, Pa—H. A. Croyle & Co., s, etc., out of business. 
Saxton, Pa.—Stolers & Little, ao etc., succeeded by Stolers & Stolers. 
Provieae BL Walon See Cen 'of eae: hoes, nged 
vii . 1L—Wa er . o vidence, s na 
to ‘ Co, idence. —— 





















of Provi 
- B. Ennis, shoes, etc., sold out to Frank Honsea. 
ina Shoe Co., wholesale shoes, — recéntly. 


Senge, Texas—Morris & King, shoes, etc., succeeded by A. D. Morris 


Fort Worth, Texas—Louis Bros., shoes, etc., succeeded by A. Louis. 

Steuben, Wis.—Koschkee-Nelson sold their dry goods “onl shoe business to 

Matoka, W. Va.—M. Goodman, shoes, ete, left town. 

Loren Lathrop of Barnum. 

Redig, So. Dakota—J. A. Kemper, dry goods and shoes, sold out to J. G. 
Hickman. 

Madison, Wis.—J. C. Gunderson, proprietor of a dry goods, shoe, etc., store 
here, expects soon to move to Mount Vernon, Sines he will engage in the 
same line of business. 

Lebanon, So. Dakota—A. C. Koch, dry goods and shoes, sold out to G. B. 

ells and L. A. Traver. 

Bnet .—Ernest Richter, dry goods and shoes, eg out to Kucha Bros. 





Traveling Shoe Salesmen 
(Concluded from page 111) 
tion, please consider it confidential; but ‘Ye Gods!’ 
had I caught this low-down, dirty. scoundrel in the act, 
you guess the rest.. “Yours sincerely, 
“HARRY H. RIPLEY.” 
New Orleans, April-21, 1918. 


Frankenstein 
Selling Tweedies 


Shoe merchants 
in Iowa, Nebraska, 
Illinois and Wis- 
consin will recog- 
nize in the accom- 
panying photo- 
graph a good like- 
ness of A. Franken- 
stein, one of the 
live-wire salesmen 
selling Tweedie . 
Boot Tops for the 
Hylo Mfg. Co. ot 
Jefferson City, Mo., 
with distributing 
offices at 19 South 
Wells St., Chicago. 





A. FRANKENSTEIN 








GETTING MORE FOR LESS 


is possible if you do business with 
the right firms. We can save you 
25 per cent on your insurance costs.’ 
See us about it. 


FITCHBURG MUTUAL 
FIRE INSURANCE CO. 


FITCHBURG, MASS. 


The city of 141 diversi industries 
99% of which are 7s apnea ; 














114 


BOOT AND SHOE RECORDER 





page per issue: 





PROPOSALS for Indian Supplies—Department of 
the Interior, Office of Indian Affairs, Washing- 
ton, D. C., ‘April 1, 1918. SEALED PROPOSALS, 
plainly marked on the outside of the sealed. envel- 
ope: “Proposals for Hardware’’ (or other class of 
supplies as the case may be), and addressed to the 
“Commissioner of Indian Affairs, 310 Elm Street, 
St. Louis, Missouri,”’ will be received until 10 
o'clock. A. M., on each of the following dates and 
on the class of supplies specified, and then opened: 
Hardware and furniture, May .7, 1918; harness, 
leather, etc., May 9, 1918; tinware, stoves, etc., 
May I1, 1918; shoes, overshoes, etc., May 13, 
1918; paints, oils, etc. May 15 1918; medical 
ee, May 18, 1918; carbide, etc., May 20, 
1918. Shedules covering all necessary information 
for bidders will be furnished upon application to 
the Indian Office, Washington, D. C., and to the 

Indian Warehouses at Chicago, St. Louis and 
San Francisco. The Department ‘reserves the right 
to rejéct any or all bids or any part of any bid, 
and .to post tentative awards promptly, subject 
to correction. Cato Sells, Commissioner. 








SALESMEN WANTED 


“Recorder” rates for space less than one-eighth 


Space ltime 7times 13 times 
Linch ..... ..$4.00 $3.00 $2.75 
2 inch :.... .. 800 6.00 5.25 
3inch.......12.00 9.00 7.75 
4inch .......15.00 12.00 10.00 


Payment in advance is required, except when regular advertisers, as amounts are too 


TTI iii iiiiiiiiiitiiiiiititiiiiiiiiiiiiriiiriiiriirriiirii ir 


26 times 52 times 


4.75 4.00 
7.00 6.00 
9.00 8.00 


small tu open accounts. 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
insertion. Minimum amount accepted, sixty cents. 
For other ““Want” advertisements, five cents per word for 

each insertion. Minimum amount accepted, One Dollar. 
$2.50 $2.00 Ads. under this heading will be received up to five o’clock 

, Tuesday, P. M. When advertisers desire answers to come in 

care of this office, twelve words must be allowed in each ad- 
vertisement for address. When advertisers desire replies for- 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
Answers to ads. must be sent under letter postage. 
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POSITION WANTED 


FOR SALE 





H!GH-GRADE factory superintendent and sales 

manager. Have made large cities Middle West 
past 10 years, in which have large following; good 
organizer; A-I style, sample, leather man; a pro- 
ducer of results; wishes to make change July 1. 
Address A2050, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 








HELP WANTED 


FOUR-drawer National cash register, fully 
equipped, practically new; worth $750, will 
sell i $400. Act quickly. Address A2065, care 
Boot and Shoe Recorder, 207 South St., Boston, 
Mass. 


GHOE STORE for sale doing $24, 000 business on 
$8,000 stock. In rapid growing center in the 

Ohio Valley; town of 5,000 population; can re- 

duce stock to suit buyer; a wonderful opportunity 

for a start; owner drafted. Address A2057, care 

a and Shoe Recorder, 207 South St., Boston, 
ass. 








WANTED—Experienced shoe man at once in 

Nebraska. One capable of managing store if 
desired. Experience and salary wanted in first let- 
ter. Address A2061, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


WaANTED—A competent shoe polish man who 

can make modern polishes and cleaners and 
also work from formule on established brands. 
An attractive proposition open to the right man. 
Address A2062, Boot and Shoe Recorder, 207 
South St., Boston, Mass. 








MICHIGAN salesman—Must know trade 


throughout state; our présent man going into 
service; straight commission; side line man estab- 
lished with non-conflicting line considered. 


Dr. “A. Posner, Shoes, Inc., In ‘Stock Salesrooms, 
140 West Broadway, New Yok City. 


RETML ‘salesman wanted—Good live-wire sales- 

«man, prefer one who is exempted, one who 
understands proper fitting. We are a growing 
chain store proposition. Advise salary wanted in 
first letter. Address A2059, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


es a : 
WESTERN positions—We are constantly having 

good positions open throughout the West for 
first-class shoe salesmen at attractive salaries. Write 








Business Men’s Clearing House, Denver, Colorado.. 





Salesman to carry one sample as side 
line of a Patented Seamless First Step 
hard sole button shoe. Price 67%c. Sells 
EVERYWHERE. Commission 10%. Ad- 
dress A 2056, care of Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 











AGENCY WANTED 








Selling Agency Wanted 


Manufacturers’ Agents have well estab- 
lished office and sales force. De<ire any 
line of specialties to be sold jobbing and 
retail trade in the East. Will take over en- 
tire sales proposition on straight. commis- 
sion basis. Address Manufacturers’ Agent, 
care of “Boot and Shoe Recorder,” 127 
Duane St., New York. 














LINE WANTED 


RELIABLE shoe salesman of long standing, with 

sample rooms in Cleveland, desires snappy me- 
dium and high grades men’s dress shoes, also 
women’s misses’ and children’s; straight commis- 
sion only; territory Ohio and Michigan. Address 
Reliable, 115 Potomac Ave., East Cleveland, Ohio. 

















POSITION WANTED 


FOR SALE 





WANTED—By experienced shoe buyer, a posi- 
tion where ability will be given a chance. 
Satisfactory references furnis Address A2063, 
care a and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 


YANTED—Position as manager—Young man, 
married and out of the draft, would like to 
get a position as manager and buyer of popular- 
priced shoe store or shoe department. Can fur- 
nish best of reference. Nine years’ experience. At 
resent employed as manager of good, live store 
in city of 14,000. you want someone who can 








deliver write A2058, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


FOR SALE—Only shoe store in village of about 

4,000 population; payroll over $11,000 per 
week; excellent farmer’s trade, good location and 
clean stock; mgr. ss proprietor unable to at- 
tend to it. Good paying basis; books prove facts. 
Address A2055, pohly Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


M drafted in class 1-A and must sell at once; 
stock about $5000; doing a fine business; cash 
sale only. The finest opportunity in the best 
city in the world, Detroit, Mich. Stock is only 
two years old, in the best condition. 
A2060, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 








BUSINESS OPPORTUNITY 


OPPORTUNITY for quick buyer, up-to-date shoe 
stock, town 5,000, good lease, very clean 
stock, inventory about $6,500. Sell 85c on the 
dollar. Address A2064, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 











WANTED TO PURCHASE 
Ae RR ERER EE EE 


we, 


We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or a 








Short Term Leases 

We pay Highest Cash Value 
VAN PRAAG & CO. 
537 Broadway, New (York, 'N. Y. « 
Seese 




















We quick and pay highest cash price 
for and wholesale stocks of shoes or 
merchandise. 


other 
Quantity "no our specialty. 


BROOKLYN PURCHASING SYNDICATE 
FRANK W. 


610 , Brook 
"Phone, 2328 





























re 














paren eens 
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Turn “Almost” Sales 
Into Actual Sales 


“Fit-Rite” 
Tongue Pads 


These illustrations show how many 
shoe merchants are using “Fit-Rite” 
Tongue Pads to help them sell and 
satisfy customers who are hard to fit. 


Adjusted 
For a 
Low 
Instep 


»- 











Adjusted 
For Full 
Length 

of Tongue 








Send for Sample Pair and Try Them 
on see Next Customer who Is Hard 
to Fit 


Fit-Rite Mfg. Co. 
Ries po 











Metal Shoe Fitting Stools 
And Floor 
Mirro 





No. 141 


owirite fer | The Chicago 
a og ani . e 
Pries Wire Chair Co. 
621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 











With Noiseless Cushion Tise 
- ing rolleys 
me oe 











7 P P 
LICHT RUNNING, NEAT AND STRONG 


‘SAFE—STEADY 
Just like or down stairs. No weavi 
aes going up a ving 


when mou: 


\V 


“ 
ae 1m 
a 





SI 


xr 
> 
a 


D PUMP& HAY TOOLWORKS 











8) Wooden Soled Shoes 


For all rough, wet . A- 

quality. Soles shaped to At ft 

_ Curve makes walking easy. ighter. 
uae fr gerden wear. Splen did trade 
mon . Also 

slippers. rite for alors’ "Priene 

WORKO MFGQ. Co., 

Racine, Wis., Dept. 200 , 





ADD.THEM TO YOUR STOCK 





No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time 








100,000 
Milbradt 
Ladders 
Now In Use 


Milbradt Rolling Step Lad- 
ders are being 





Write for catalog showing 
Milbradt Ladders suited for 
every kind of shelving. 


Milbradt Mfg. 

‘Company 

2410 N. 10th Street 
St. Louis, Me. 
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OFFICES IN 
BROCKTON OFFICE: 224 Moraine 8t., Gee. 
W. R. Hill, M * ‘el » 


CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin .6073.' B. C. Bowen, 


ST. — OFFICE: 1627 Locust St. B. C. 


CE: Room 97, Graham 
Bldg., 127 Duane St., H. Walter Scott, 
Telephone 959 Worth. 
FFICE: 929 Chestnut St., 


HAVERHILL OFFICE: Chamber of Com- 
Rooms, a National Bank 


merce 

ROCHESTER OFFICE: 16 State St., Rebert 
Ww. W ff, Manager. Telephone 1611J: 

CINCINNATI OFFICE: 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tel- 
ephone Main 609. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE OFFICE: B. C. Bewen, Man- 
ager. 

FOREIGN DEPT.: 207 South St., Bosten, 
Mass., Alex R. Zoccola, Director. 

Paris Office: 66 bis Rue Saint Didier, Geerge 
‘E. Light, Mamed 

London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, E. C. 

Australian Office: Cromwell Building, Mel- 

ne, Wm. H. Elsum, manager. 

Argentine Office: Elias N. Rocca, Balcarce 150, 
Buenos Aires. 

Spanish Office: Leoncio de Miguel, 20 Fuen- 
carral, Madrid. 

Cuban Office: 8. Vidal Vidal, Manager, P. O. 
Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, Ouvidor 71, Rio de 


Janeiro. 
Japanese Office: Yokohama, J. F. Wagen, Mgr. 








WANTED TO PURCHASE 








Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
Established 1890 


GLAUBERG & CO. 
520-522 Broadway, New York, 


Phone Sects 6680 
We also purchase clothing, 
hats, furnishing goods, etc. 














MISCELLANEOUS 








Bicycle 
"STEP 
LADDERS 


are made 
in many 
styles and 
to fit all 
kinds of 
shelving. 
Send for catalog 
tw Wha dl. 
prices 


The Biorale 
KS 

67 Randolph St. 
Chicago - - Il. 
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pecsees 


BOOT AND SHOE RECORDER 


Shoes Sold Righ aly“ re" but “right? eid for ‘th to the right 

G ttin More Shoes t; not only “‘more”’ but “‘right’’; sold for the ri op A» right wearer, in 
the ri ht fitting, forthe Fil ht price, * the right rofit. his is the great oreblen of the tail shoé merchants, 
The chief purpose of the ‘Boot and Shoe Recorder” is to help solve it; for this is the basle ppdiion upon which 
depends the progress of the entire nilisd industries relating to shoes and leather; their production and distribution 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 


Member of A iated B Papers, Inc. Member of the Root Newspaper Ass’n Member of Audit Bureau of Circulations 








Each issue copyrighted by the Boot and Shoe Recorder i S 
ntered at the Post Office, 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 

















[ WHERE TO BUY | 





BOOTS AND SHOES. 


Algonquin Slipper Co., Bangor, e 

Arnold, M N. Shoe Co., No. Abington, Mass. 

Bancroft- Walker Co., Haverhill, Mass 

Bass, Geo. H., & Co., Wilton, 

Bates, A. J., Webster, Mass 

Blum Shoe Mfg. Co., Dansville, N. Y 

Boardman Shoe Co., Bo 

Brown Shoe Co., St. \ 

Carter, J. W., & Co., Nehville, Tenn., and 
Chicago, 

Chippewa Shoe Co., Chippewa Falls, Wis.. 

Churchill & Alden Co., Brockton, Mass. Ath “cover 

Clark, James, Leather Co., St. Louis, Mo... 6 

Cotter Shoe Co., Lynn, Mass 

Crossett, Lewis A., Inc., No. Abington, Mass: . 

Cushman, W. C., & Co., Bo 

Dalton Co., olen Mass 

Diamond Shoe Co., New York City 

Dolgeville Felt Shoe Co., Dolgeville, N. Y.. 

Duane Shoe Co., New York Ci 

Eaton, Charles A., Co., Brockton, Mass 

Fiske Shoe 

Fox, Inc., Chas. K., Haverhill, Mass 1 

Friedman-Shelby Shoe Co., St. Louis, Mo. .3d cover 

Green Felt Shoe Co., Daniel, 86 

Grieb Shoe Mfg. Co., Philadelphia 

Hallahan & Sons, Inc., mg 1 oe Pa. 

Harney Shoe Co., P. J., Lynn, Mass 

Holmes, W. T., Co., Philadelphia 

Howard & Foster Co., Brockton, Mass 

Hoyt, F. M., Shoe og y= N. 

Johansen Bros. Shoe Mfg. Co St. Louis, Ny 

—_ Bros. Shoe Mfg. Co., "Hallowell, Me.. 16 
aut-Reith Shoe Co., Carthage, Mo..Front cover 

Keith, The Preston B., hoe .. Brockton, 
Mass. eee 

Kiely, 7, J., Co., aan, Mass 

King, Inc., Mrs. ‘A. Philadelphia. 

Kleine, Henry, & NY ‘Chicago | 

Knight- Allen Co., Inc., Haverhill, vows 
ne Bros Co., Boston............ 

Lilly, Henry, Co., New York City.. 

Lunn & Sweet Shoe Co uburn, Me 

Malbon Shoe Co., Haverhill, Mass. 

Marshall Co., C. * Brockton, Mass. 

McElroy-Sloan Co., St. Louis, Mo.. 

Mitchell-Caunt Co., Lynn, Mass 

Monitor Shoe Co., "New York City 

Novelty Shoe Co., Chicago, IIl 

Orlick, P., & Son, Bosten, 


Posner, Dr., Shoes, Inc., New York City 
Powell & Campbell, New York City 

Regal Shoe Co., Boston, 

Riemer Shoe Co., A. H., 

Rheine Shoe Co., St. 

Rice & Hutchins, Inc., 

Sargent Co., D. 

Sinbac, Chicago, 

Smith-Briscoe Shoe Co., Inc., Lynchburg, Va. 
Smith, J. P., & Co., Chicago, ll 

Smith, Wm. Sumner, 

Solo Shoe Co., 

Standard Felt Co., West Alhambra, 

Stetson Shoe Co., So. Weymouth, Mass. . 

Stiles, L. A., & Co.,, Inc., Brooklyn, N Y 
Sullivan, P., & Co., Cincinnati, 

Thompson Bros., Inc., Brockton, 
Thomson-Crooker Shoe Co., Boston, Mass.... 


Timson Bros., 

New York City.... 
Victor Shoe ‘oa. ky Mass 
Vinsonhaler Shoe Co., St. is, Mo 
Weimer-Wright & Watkin Co., Phila., Pa.... 


Weyenberg Shoe Mfg. Co., Milwaukee, Wis.. 8-9 
Williams, A. A., Shoe Co., Holliston, Mass... 
Williams, Clark & Co., Lynn, M 

Williams-Hoyt & Co., Rochester, N. Y 

Wingate Shoe Corp., Haverhill, 

Wright, E. T., & Co., Rockland, Mass 


LEATHERS AND OTHER MATERIALS. 


Beggs & Cobb Co., Inc., —. nebaaes 

Bristol Patent Leather Co 

Creese & Cook Co., Bo 

Einstein, J., Inc., New York City 

Farnsworth-Hoyt & Co., Boston, Mass... 

Gallun & Sons, A. F., Milwaukee, Wis. 

Gitterman, Henry & Co., New York City.... 

Hub Gore, Boston and New York 

Jones Co., F. E., Boston 

Levor, G., & Co., Inc., Gloversville, N. Y.... 

Locke & Co., Inc., H. E., Bo: F 

Schmidt, Carl E., & Co., Inc., Detroit, Mich. 
64a-64b 


Standard Kid Mfg. Co., Boston 
Traugott, Schmidt & Sons, Detroit, Mich 


FINDINGS AND SHOE STORE SUPPLIES. 


Allen Co., John, Pawtucket, R. I 

American Gaiter Co., Inc., New York and 
Brooklyn 

Armstrong Cork Co., 1. Pieabere, Pa 

Bicycle Step Ladder Co., Chicago 

Chicago Wire Chair Gn io Ill 

Empire Shoe Finding Corp., New York City.. 

Essex Rubber Co., Trenton, N. J 

Firestone Tire & Rubber Co., Akron, Ohio. . 

Fit-Rite Mfg. Co., Canton, Ohi 115 

Goodyear Tire & ‘Rubber Co., Akron, Ohio. .52-80 

Hylo Mfg. Co., Jefferson City, M 69 

J. & B. Sales Co., Worcester, a] 

Kescot Mfg. Co., Providence, R 

Milbradt Mfg. Co., St. Louis, Mo 

Myer, F. E., Bros. Co., Ashland, Ohio 

Nathan Novelty Mfg. Co., New York City.. 

Scholl Mfg. Co., Chicago, Ill 

Tyer Rubber Co., Andover, Mass 

Wiley-Bickford & Sweet Co., Worcester, Mass. 100 


MISCELLANEOUS. 


Atlantic Printing Co., Boston 
anette Purchasing Syndicate, 


Credit Clearing House, New York City 
Fitchburg Mutual Fire Insurance Co., 
burg, 
Sesto, & Co., New York City 
Grieco, C., Commercial Art Co., Chicago, wee 
Harvard Engraving Co., Boston, Mass... 
Hooper Printing Co., Boston 
Hotel Chelsea, New York City... 
Hotel Essex, Boston 
Hotel La Salle, Chicago 
Hortel Martinique, New York City. 
Journal Engraving Co., 
Kalter Merc. Co., Max, New York ead 
Karrar, Boston. 
Merchants’ 
York 
New York Export 
New York Ci 
Tolman Print, Brockton, Mass 
Van Pragg Co., New York City 
Zoccola Co.. ‘Inc., The, Boston, Mass...... 


Boston, Mass., as second class matter 





Published Weekly in “the interest of the shoe mer- 
chant, wholesaler and manufacturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 


RLES G. PHILLIPS, President 
RHUNE, Treasurer and Gen’l Mgr. 
» HILL, Ist Vice-President 
4 YLOR, 2d Vice-President 
ARTHUR D. - ANDERSON, Secretary 


SWAIN, CARPENTER & & NAY, Counsel 
101 Tremont Street 


et ae D. ANDERSON, Editor 
WALTER ame AYLOR 


A 
Associate Editors 





PUBLISHERS’ NOTICE 


ee ocbessiotion. price of the 
nd Shoe Recorder is $3.50 a year in ad- 
a which includes postage in the United 


s $5.00 a year, intedios 
FOREIGN” SUBSCRIPTION— price 
foreign countries except the above is $7. $0 per 
year, including postage. 
All subscriptions are payable in advance. 
ADVERTISING RATES Card of Advertising 
rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





FINDINGS, EQUIPMENT, REPAIR SECTION. 


Adler-Jones Co., Chicago, IIl.. 
American Seating Co., Chicago 
American Shoe Polish Co., Chicago 
Brown-Durrell Co., New "York aad Boston... 
Coburn Trolley Track Co., Holyoke, Mass.... 
Colt-Cromwell Co., New York PR 
Crystal Fixture Co., Chicses, Ill e 
Emery-Beers Co., Inc., N ew York City 
Griffin Mie. Co., New York City 
Laing, Harrar & * Chamberlain Co., Phiiadeiphia 
Mayhew, y N., Co., Minneapolis, Minn.. 
oe | OA » Treeing Machine “So.. Brockton, 
BSS. cocccecPescsccccecesesece eeeeeeeee 
Narrow Fabric Co., Reading, Pa....... cccce 
National Cash Register Co., Dayton, O.. 
ae, wren & — itd., Sheflild, ‘Eng. 


M. M., hy 
Roat-Heath Mfe. Co., 
Streit, C. F., Mfg. Co., Cincinnati, Ohio.... 14 
United Shoe’ Repair Machine Co., Boston. .3d cover 
Whitcher, F. W., o. Boston..... esweceese” 
Whittemore Bros. ag BOR. cccdeccccce OF 
Wizard Foot Appliance Co -4th cover 
World Supply Com. New York C895 ccccs- 


MACHINERY, LASTS, MFRS.” SUPPLIES, 
DRESSINGS, ETC. 


Griffin Mfg. Co., New York City......se0 
New vos Dyeing Co., New York Gi ity.. 
Radium Dye Co., Kansas Ci 

Rogers Fibre Co. Bosto cece 
United Fast Color ieee | Co., Boston, Mass... _ 


United Shoe Machinery Corp., Boston......+ 


WINDOW DECORATIONS. 
Poy Ky Scrimgesur Sales Co., Ince New York 





